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SPECIALS DRAFT USE 
AND OCCUPANCY FORM 


Albany Field Club Will Clear Up Un- 
certainties of Coverage and 
Adjustment 


ENDORSE IDEAS OF W. W. LENOX 


J. B. Dacey is President of Special 
Agents’ Organization, Which is 
Doing Good Work 


The Albany Field Club, having a 
membership of more than forty special 
agents and adjusters, whose headquar- 
ters are at the capital of New York 
State, has taken up the subject of Use 
and Occupancy, and is now working 
on the draft of a model form for this 
coverage. This Association is doing 
good .work in an educational way, its 
monthly meetings being addressed 
along constructive lines by specials 
who are acknowledged to be experts in 
specific branches of the business, or 
by adjusters who can throw first hand 
light on problems that are constantly 
arising after fires. The field men say 
the present forms are vague, and need 
clarity. 

Paper by W. W. Lenox 

At the last meeting of the club a 
paper on Use and Occupancy, both 
coverage and adjustment, was read by 
W. W. Lenox, special agent of the 
Hartford. After discussion this paper 
was referred to a committee which is 
drawing up a special form for Use and 
Occupancy, based upon _ suggestions 
made by Mr. Lenox. The paper is 
regarded as one of the best that spe- 
cial agents have heard so far. The 
form will be submitted to the Eastern 
Union and to the Underwriters’ Asso- 
ciation of New York State. 

At the next meeting Martin Kunzin- 
ger of the General Adjustment Bureau, 
will give a blackboard demonstration, 
showing how a building loss is adjust- 
ed. In his talk Mr. Kunzinger will dis- 
cuss construction, cost of materials, in- 
cluding painting and papering of walls, 
expense of labor and other details. 

To Meet With Locals in March 

In March the local agents of Albany 
are invited to attend the Club’s dinner 
and meeting. Agents will be asked to 
make addresses on subjects that they 
think call for light, and, after asking 
questions, the specials will reply with 
such data and other information that 
they can give. The presence of agents 
at these conferences of field men is not 
new, however, as the locals joined with 
the specials at the outing last summer. 

The president of the Albany Field 
Club is John B. Dacey, special agent of 
the Boston, and one of the most popu- 
lar and best equipped field men in the 
State. A. T. Lovett, of the Fire Asso- 
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and Mercantile 
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Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 
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GUARDING AGAINST 
LAPSE OF POLICY 


Walton L. Crocker, of John Hancock, 
Defends Present System of 
Industrial Insurance 


PROTECTION FOR HONEST AGENT 


Why Bill in New Jersey Legislature is 
Vicious Blow Against Policy- 
holders’ Interests 


The introduction in the New Jersey 
legislature of a bill providing that it 
shall be unlawful to charge against, 
collect or deduct from the compensa- 
tion of any agent on account of the 
lapse of any industrial policy has at- 
tracted wide attention because the pas- 
Sage of such a measure would cause 
the industrial insurance edifice to 
topple over. One of the most interest- 
ing letters that The Eastern Under- 
writer has received on the subject 
comes from Walton L. Crocker, third 
vice-president of the John Hancock, 
and, because of his importance in the 
insurance community and the respect 
in which his views are received by 
otter life men, The Eastern Under- 
writer prints his letter, which is as 
foilows: 

A Vicious Blow to Industrial Po-icy- 
holders 

This bill is the most vicious blow 
at the interests of industrial policy- 
holders which I have seen this session. 
The distinguishing feature of life in 
surance upon the industrial plan is that 
of personal agency service, which in- 
volves the transaction of ail business 
pertaining to the policy at the home 
of the insured instead of through the 
mails or by other means, and the pay 
ment of the premium gives the policy- 
holder an implied, if not a contractual 
right to this form of personal service. 

The most important part of this ser- 
vice is in the protection of the policy- 
holders’ interests, which lies in the 
faithful and persistent collection of pre- 
miums. Under the system as practiced 
by all the companies, and particularly 
by the three largest, it is impossible 
to believe that a policyholder can fail 
to know of his standing with the com- 
pany. The reason for this is that it is 
for the personal advantage of the agent 
and all the agency force to see that 
policies are continued. Their compen- 
sation is diminished by every policy 
that lapses, and an ineffective or care- 
less agent establishes for himself a 
record which is a permanent bar to 
any advancement. The whole idea be- 
rind this is that the policyholder must 
be absolutely protected. 

Honest Agent Protected 

It is not conceivable that the honest 
agent will object to a requirement 
so palpably in his own interest, for, 
after all, the agent relies upon public 
good will for the continuation of his 
occupation, and only in the faithful 
prosecution of this fundamental branch 
of the agency service does he merit 
and deserve public good will. This is 
an asset which not only he, but the 
whole organization with which he is 
connected, is likely to lose if the agent 
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is unfaithful to that part of his trust, 
and the enlistment of his persona! in- 
terest by means of a compensation 
schedule properly regulated as regards 
lapsing policies, is the best argument 
in his defense in the issue under dis- 
cussion. 

Several years ago there was a meas- 
ure introduced into the legislature of 
New York State, which sought to pro- 
vide that written notices should be sent 
to the ho:ders of each industrial policy 
before the policy could be lapsed. The 
testimony at the hearings upon the sub- 
ject showed so clearly that the agent 
by the force of the personal interest 
which he had in the matter, as well 
as from his native honesty and desire 
for success, was a sure protection to 
the policyholder against lapse without 
notice, and that the imposition of such 
a requirement of written or mailed 
notice by statute would only throw an 
additional burden of expense upon the 
policyholders without any correspond- 
ing advantage to them. The bill never 
had any chance of success, and was 
defeated by the insurance committee. 
A similar measure is now before the 
legislature of Massachusetts, and if 
successful, its imposition will not only 
be a useless thing, but will be likely 
to set the companies affected thereby 
back by fifteen years in their expense 
rate, undoing much of the progressive 
work which has been done during that 
time in lowering cost and in increasing 
benefits to policyholders. 

Making More Money Than Ever 

The Eastern Underwriter is correct 
in the statement that industrial insur- 
ance agents under present conditions 


are making more money to-day than 
they ever did before, and the policy- 


holders are being better served and 
are receiving a greater insurance re- 
turn for their money than ever before. 
The figures show this conclusively. The 
industrial form of insurance has been 
widely popularized, methods have been 
improved, and benefits have been in- 
creased as the: result of years of trial 
and experiment. 

The agents remain, as they always 
have been, an indispensable factor in 
life insurance. Our belief is that they 
will always have a large and importanr 
sphere of action, notwithstanding State 
and over the counter systems which 
may be established from time to time. 

To enact a measure such as is ad- 
vanced by the gentlemen who have ap- 
proached the New Jersey House with 
their proposition would be to invite 
careless, shiftless and indifferent treat- 
ment of a vital phase of the policy- 
holders’ interests which is now weil 
taken care of, and would be the 
eventual means of giving the biggest 
kind of a black eye to an institution 
which is doing splendid service in the 
community. 

Praise for The Eastern Underwriter 

The service to sound methods ren- 
dered by The Eastern Underwriter in 
its exposition of the subject as herein 
referred to deserves and commands the 
appreciation of all who desire the wel- 
fare of industrial life insurance. 





WAR’S EFFECT ON DIVIDENDS 


ACTUARIAL VIEW REPRODUCED 


Companies Must Have Security of 
Investments Always in Mind, 
Says Mr. Young 


The effect of the European war on 
investments has made particularly per- 
tinent at this time an address made by 
Assistant Actuary Young, of the New 
York Life, delivered to field men some- 
time ago. The New York Life has re- 
produced a part of this address and dis- 
tributed it to agents. The extracts deal- 
ing with dividends in part follow: 
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EXEMPT LIFE INSURANCE 
Despatches from Ottawa to daily 
papers say that in the War revenue 
measure of the Canadian government 
life and fraternal insurance companies 
are exempt from a one per cent. tax on 
premiums. 
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The Aetna ‘Life Club, , the largest in 
Hartford, gave a minstrel show on 
February 16. The club has 1,000 mem- 
bers and is ten years old. 








THE 
BIG 


Dec. 31, 1909 
Dec. 31, 1910 
Dec. 31, 1911 
Dec. 31, 1912 
Dec. 31, 1913 






3. RICE, President 


GREAT SOUTHERN 
Life Insurance Company 


HOUSTON, TEXAS 
J. T. SCOTT, Treasurer 


OUR RECORD 





GROSS ASSETS 
$655,004.93 
1,057,016.02 
1,128,912.85 
1,306,689.41 
1,500,835.10 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 


(paid-for basis) 
$992,000.00 
5,352,260.00 
10,057,028.00 
14,859,856.00 
23,650,512.00 


Sept. 30, 1914 1,815,302.46 30,630,355.00 
FOR AGENCY CONTRACTS ADDRESS 


O. S. CARLTON, Vice-President - - 





HOUSTON, TEXAS 








PURELY MUTUAL 


THE 


CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GLO. C,. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 


Satisfied Policyholders to the number of 13,073 (out of 45,862 per- 
sons applying) purchased additional insurance in 1913. 


Northwestern Policies are easiest to sell and stay longest in force. 
Agents Protected by enforced No-Brokerage and Anti-Rebate Rules. 








Income Insurance 
Corporation Insurance 


Partnership Insurance 





It Will Pay You to Investigate 
Before Selecting Your Company 
Write to 
H. F. NORRIS 
Superintendent of Agencies 
Milwaukee, Wisconsin 











‘‘Large Dividends ’”’ 


Low Cost 
Service Policy 




















Is Steady Sure 


THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Solid 


GOOD TERRITORY FOR RELIABLE MEN 


IN THE 


GREAT MISSISSIPPI VALLEY 


Address, Home Office, Springfield, 


Contracts direct with the Company 











Phone, Barclay 7876 

















Mr. Broker:— 
NET COST Spells Profit To You 


Continuous Ever Increasing Profit 


Route of Least Resistance 


The Union Central Life Insurance Co. 
Talk Wih CHARLES B. KNIGHT, General Manager 


For Greater New York 
1056 WOOLWORTH BUILDING 








New York 





City, N. Y. 
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CHAS. A. SNYDER BUSY AGAIN 


PROBED 





WANTS MUTUALIZATION 





Also Has Investment Bill in Pennsyl- 
vania Legislature—Insurance 
Agent by Profession 





Senator Charles A. Snyder has intro- 
duced in rapid succession three meas- 
ures in the Pennsylvania Senate. One 
is a resolution, providing for an inquiry 
into the mutualization of The Pruden- 
tial and Metropolitan Life Insurance 
companies; one is a bill obliging foreign 
insurance companies to keep 20 per 
cent. of their insurance invested in 
Pennsylvania; and the third is a bill 
requiring companies to deposit 75 per 
cent. of their reserve. 

Mr. Snyder is known in Philadelphia 
daily newspaper offices as a reformer. 
He is a life insurance agent, and has 
been active in sponsoring bills for the 
abolition of child labor and for other 
social corrections. 

Wants Commission Appointed 

Mr. Snyder’s mutualization resolution 
reads as follows: 

“The Prudential and Metropolitan in- 
surance companies have several thou- 
sand policyholders with insurance 
aggregating several million dollars in 
this Commonwealth; all of which were 
solicited, issued and paid for with a 
distinct or implied understanding that 
the terms and obligations of said poli- 
cies would be respected and carried 
out by the aforesaid stock life insur- 
ance companies. 

“A major portion of the policyholders 
in this Commonwealth, having policies 
in these companies, are of the indus- 
trial class. The total number of policy- 
holders in this Commonwealth holding 
these policies is not sufficient to defeat 
by their votes any proposition which 
may be inimical] to their interests now.” 

The resolution provides for $15,000 
appropriation, and that the commission 
shall consist of one Senator, two Rep- 
resentatives and two citizens to be ap- 
pointed by the Governor, whose duty 
it will be to investigate the following: 

The reason for the change made or 
intended to be made. The motives 
prompting such change. The result that 
is desired to be accomplished. The 
effect of such change. The methods 
employed to consummate such changes. 
The plans and details covering such 
changes. 

Investment Bill 

The investment bill in part follows: 

“From and after the 31st day of 
March, 1915, no fire, life, or indemnity 
insurance company, incorporated or or- 


ganized under the laws of another State 
or country and not doing business in 
this Commonwealth at the time of the 
passage of this act, shall be licensed to 
do business in this Commonwealth, un- 
less such company shall file in the of- 
fice of the Insurance Commissioner, a 
duly executed instrument agreeing to 
invest and keep invested at all times, 
in approved securities issued in this 
Commonwealth, at least 20 per cent. of 
the total amount of insurance which 
any such company has in force at any 
time in this Commonwealth.” 





WILL FEBRUARY STUMP DAY? 





Mutual Life’s Chicago Agents Hit 28th 
Consecutive Million Dollar 
Target Last Month 





The Darby A. Day Agency of the 
Mutual Life ir Chicago topped its mil- 
lion dollar a month target by $6,000 in 
January, making exactly twenty-eight 
consecutive months of million dollar 
paid for business written by this re- 
markable agency. The interesting 
question is whether the agency can re- 
peat this month. February is short- 
ened even more than usual this year 
by holidays. If the Day Agency can 
triumph over this handicap it deserves 
the laurel crown. 

It is reported from Chicago that after 
the first year of record-breaking Mr. 
Day and his associates began to fee’ 
the tension and thought of letting up 
a little bit in pace, but the business 
kept coming in and they decided to add 
as many million-dollar months as pos- 
sible until a break came. Will this be 
in February? 





TRIBUTE TO H. G. SCOTT 





Reliance Life Agents Will Break Rec- 
ords in His Honor for Two 
Months 





The period from February 15 to April 
15, 1915, has been set aside in honor 
of H. G. Scott, vice-president and sec- 
retary of the Reliance Life of Pitts- 
burgh. Agents have entered with en- 
thusiasm a contest to see who can pay 
for the most business in that time. Mr. 
Scott is a dynamic force who for 
twelve years has devoted his time to 
the destinies of the Reliance. It is 
said that he is the first man to enter 
his office; the last man to leave every 
night. 

The winning department will be given 
a three days’ outing. 

The Reliance Life had $1,314,650 in- 
surance in force in 1903. On January, 
1914 it topped $50,494,000. 





POLICYHOLDERS’ LISTS 


In discussing the selection of direc- 
tors in mutual companies Superintend- 
ent Hasbrouck, of New York, calls at- 
tention to the provisions of section 
94, and suggests that the law be amend- 
ed so as to obviate the necessity of 
filing lists of policyholders where there 


trustees nominated by the existing man- 
agement. He states that the prepara- 
tion of these lists involves a great 
amount of unnecessary expense to 
policyholders, and that the companies 
should be protected from contests be- 
gun by individual policyholders merely 
from mercenary or vindictive motives. 


RESISTED CLAIMS ANALYZED 


BY NORTHWESTERN MUTUAL LIFE 








Good Reason for Every Contest—Pro- 
tection of Other Policyholders 
Necessary 





A study of the resisted claims of a 
life insurance company is always of 
interest. The Northwestern Mutual 
Life has issued a list of its resisted 
claims, as of January 1, 1915, an analy- 
sis of which shows that these contests 
are never brought on frivolous or tech- 
nical grounds, but that in each case it 
was absolutely necessary for the Com- 
pany to take such action. 

Protection to Other Policyholders 

In discussing the subject of resisted 
claims the Company says: “As life in- 
surance companies are dependent on 
public opinion for their progress and 
prosperity it is easy to see that no 
company in good standing can afford to 
contest the payment of claims on 
ground not very well founded. Bear 
in mind, however, that claims may be 
made on very slight grounds. The of- 
ficers of a mutual company are select- 
ed to manage the business for the mem- 
bers and they manifestly have no right 
to pay out the funds of policyholders 
to dishonest and fraudulent claimants. 
A policyholder who knew of such a 
payment would have a legitimate right 
to protest. As evidence of the fact that 
the Northwestern does not contest 
claims except upon good grounds, at- 
tention is called to the following rec- 
ord. All policies kept in force by the 
payment of premiums required are in- 
contestable after one year from date of 
issue. 

Since its organization the Northwest- 
ern has paid to the representatives of 
deceased policyholders the enormous 
sum of $174,718,503.30. On January 1, 
1915, the Company had accumulated 
upon its books resisted death claims 
and other policy claims for $89,622.94. 

Detailed Analysis of Contests. 

The following is a statement of the 
facts in each case: 

Policy 818122, $1,956.50. Policy issued 
January 3, 1910. Insured died October 


12, 1910. Liability denied on ground of 
alleged fraudulent misstatements in 
application. 


Policy 793497, $50,000. This was a 
corporation policy. It was assigned in 
August, 1910, by the proper officers of 
the corporation to the wife of insured. 
After death of insured in December, 
1910, the Company paid the policy to 
wife as assignee. The beneficiary cor- 
poration was adjudged bankrupt Feb- 
ruary 28, 1911. The trustee in bank- 
ruptcy questions the validity of the as- 
signment of the policy to insured’s wife 
and sues to recover. 

Policy .466663, $2,000. Policy sur- 
rendered for cash in 1911. Form of sur- 
render assigned by insured and benefi- 
ciary to whose joint order a check was 
issued. Insured died in 1912. Bene- 
ficiary sues for amount of policy claim- 


ing that her signature to the surrender 
was forged. 

Policy 167219, $18,355.71. This is not 
a death claim but a suit for alleged 
balance claimed under an agent’s esti- 
mate. 

Policy 195908, $976.10. Suit for al- 
leged balance to make up agent’s esti- 
mate. 

Policies 163616 and 186216, $6,502.33. 
Also a suit for alleged balance claimed 
under an agent’s estimate. 

Policy 249795, $2,531.68. Amount 
claimed by insured over and above act- 
ual tontine dividend. 

Policy 244786, $3,848.52. Amount 
claimed by insured over and above 
actual tontine dividend. 

Policy 546585, $1,000. Issued 1903 on 
10 Year Renewable Term plan. Insured 
failed to notify Company of desire to 
renew until after expiration of ten year 
period. Company then refused to re- 
new as policy had expired. Insured 
died and suit is for amount of original 
policy. 

Policy 976006, $2,452.10. Suicide with- 
in one year. Company admits liability 
for legal reserve only, $47.90. 





LOAN PROPOSITION 





Girard Life Will Accept a Repayment 
in Installments of $25 or 
More 





President N. T. Folwell, of the Girard 
Life of Philadelphia in his annual re- 
port gives the following figures among 
others: 

Paid-for business in 1914, $1,253,000, 
as follows: 26.75 per cent. on ordinary 
life, 56.92 per cent. limited payment 
life, 10.58 per cent. endowment; 5.17 
per cent, term. Each policy averaged 


$2,250. Total insurance in force $6,- 
478,267. Premium income during year, 
$50,730. Gross assets of Company, 
$1,128,132. 


Average rate of interest earned dur- 
ing the year on mean amount of invest- 
ed assets, 5.05 per cent. Loans to policy- 
holders, $54,613. Mr. Folwell announces 
that the company wil] continue loaning 
at 5 per cent. He adds that to facili- 
tate payment of policy loans the Girard 
Life will accept at any time a repay- 
ment in installments in amount as low 
as $25, credit the loan or premium lien 
note, and give an official form of re- 
ceipt for each payment. 

HOW TO READ CHARACTER 

Deep set eyes or heavy eyebrows 
give the more room to the perceptive 
faculties that lie below. Thus, if all 
are large he (for women lack percep- 
tions with their feebler eyebrows) is 
not easily lost (women are) is a good 
shot (women are not), has with his 
wider head more of the business fore 
sight, with its sterness, love of mathe 
matics, etc., all of which qualities are 
usually absent in the prettier, smoother 
eyebrows of our wives and mothers. 


Officers of the Connecticut General 


were re-elected at the recent meeting 
of the Company in Hartford. 





a 
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The New Weekly Income Industrial Policy 


of The Prudential, guarantees cash for 13 or 26 weeks. 
It supplements the regular Industrial Policy. Look it up. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 





Agents Wanted 





Incorporated as a Stock Campany by the State of New Jersey 


Home Office, NEWARK, N. J. 
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DEFENDS ENDOWMENT PLAN 


A REPLY TO MOODY’S MAGAZINE 








MacGowan & McGown, Mutual Benefit, 
Call Attention to Benefits 
Given By Companies 





The following are extracts from a 
letter written by MacGowan & Mc- 
Gown, general agents of the Mutual 
Benefit in Worcester, Mass., to Moody’s 
Magazine, which is attacking the prin- 
ciple of endowment insurance: 

“We are very much surprised at the 
publicity given to such doctrines as 
those written by Mr. Smith and Mr. 
Streich in a magazine of the standing 
of yours. Had these gentlemen been in 
this business nearly 20 years, aS we 
have, and seen the great satisfaction 
and gratitude of people who carried en- 
dowments toward those who were. in- 
strumental in inducing them to insure 
under this form, the practical side of it 
would appeal to them. There are many 
institutions from a practical point of 
view that are of great benefit to the 
average person, that might not appear 
so from a theoretical point of view, al- 
though we do not admit that these gen- 
tlemen have a proper theoretical view 
of the question. Even if they were cor- 
rect in their theory, their manner of 
presenting their case is very offensive 
and this is the chief reason why we 
cannot understand your Weing willing 
to publish their articles. 

“Some of the statements in these ar- 
ticles can convey only one impression, 
that the great life insurance companies 
are putting on the market forms of en- 
dowment insurance with a deliberate 
intention of fooling the public and tak- 
ing an unfair advantage of their knowl- 
edge of the business. It does not seem 
right to us for your magazine to be 
used in this manner. : 

“We do not believe that any unpre- 
judiced student of the life insurance 
business, who is really informed on the 
subject, would question the honesty of 
the purpose or the character of all of 
the men managing these splendid old 
institutions, which are doing more for 
the benefit of the world than any other 
fiduciary institutions. 

“The Company that we represent has 
for 70 years maintained the highest 
standards of business, extending bene- 
fits amounting to millions of dollars to 
the old members on their books, doing 
so voluntarily and without any loud 
noise about it. Their willingness to do 
so ought to be conclusive proof to any 
open-minded person that they could not 
conceive any form of insurance or coun- 
tenance any methods that were unfair 


or detrimental to the interests of in- 
surers. If these facts will not convince, 
then it is hopeless to try to do so at all. 

“As a matter of fact every form of 
old line legal reserve insurance is en- 
dowment insurance to a certain extent, 
excepting the Term plan. ‘That form 
has proven the most unsatisfactory in- 
surance of any to those who have car- 
ried it any considerable period, almost 
as unsatisfactory as assessment insur- 
ance with its increasing cost to mem- 
bers as they grew older. If the total 
amount invested in endowment insur- 
ance during during the last 20 years is 
compared with the same amount of 
money invested in the stocks and bonds 
purchased by the average person there 
will be but one answer as to which is 
the best. This is the practical side 
of it.” 





MAKES GOOD IN SHORT TIME 





Old Line Insurance Company’s Record 
Shows Steady, Conservative 
Growth—$6,251,500 in Force 





Only six banking institutions in 
Wisconsin have as much money in 
capital and surplus as the Old Line Life 
Insurance Company of Milwaukee 
possesses. Under the conservative and 
able management of President Rupert 
F. Fry this Company is forging ahead. 
The Company paid for $1,901,000 insur- 
ance last year, making its insurance in 
force $6,251,500. 

The Company was licensed to do 
business in April, 1910, and has picked 
its way carefully. Its assets on Janu- 
ary 1, 1915, were $1,217,907. Its gain 
in assets for five years has been nearly 
half a million. 

The Company has also done well in 
its accident and health department, 
business in that field showing an in- 
crease in income of 125 per cent. 





LIFE MEN HEAR JUDGE RUSSELL 

Justice Isaac Franklin Russell, of the 
Court of Special Sessions, was the prin- 
cipal speaker at the dinner of the Fif- 
teen-Year Club of the Mutual Life In- 
surance Company, held at the Aldine 
Club last week. He honored the Club 
with his presence four years ago. Pro- 
fessor August I. Dillon, of Columbia, 
also spoke. Samuel S. Hall, associate 
actuary, is president of the Company. 

Among those present were Dr. Gran- 
ville M. White, Dr. William E. Porter, 
Actuary William A. Hutcheson and 
Fred Dexter. 





EXPECTS TO WRITE $50,000,000 

The Provident Life & Trust expects 
to write $50,000,000 of new business 
during 1915. The company is fifty 
years old. 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N.Y. 








Royal Life Insurance Company 


ALFRED CLOVER, President 


Industrial and Ordinary Policies 





Special confidential contracts for Superintendents, Assistant 
Superintendents and Agents in Indiana, Illinois, 
Iowa, Kansas, Kentucky, Michigan, Min- 
nesota, Ohio, and Wisconsin 


Now Organizing a Health and Accident Department 


Head Office 
108 S. La Salle Street, Chicago 








Life Insurance and Texas 





Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 








General Agency Opportunities 





EASTERN TERRITORY. 


To FIVE men who appreciate the value of an UNPAR- 
ALLELED COMPANY RECORD of PROGRESS while 
furnishing life insurance at the LOWEST NET COST, we 
can offer valuable connections in several states, mostly 
All correspondence confidential. 
If interested address, GENERAL AGENT, Care of The 
Eastern Underwriter, 105 William Street, New York City. 








Pensions for Individuals 


Pensions for Superannuated Em- 
ployees of Business Institutions 


Pensions Instead of Legacies Under 
Wills and Trust Agreements 


We can use a few high grade salesmen in this fruit- 
ful, rapidly growing field 


The Pension 
Mutual Life Insurance Company 
PITTSBURGH, PA. 














individuality at its full value. 


Solicitors are like gizzards, no good without grit. 
ment and connect with some young 
you have always traveled in, and look out into the wide w 
spring of success, but a mainspring has no force unless 
have ambition enough to desire a better position, and g 
the sun shines every day; where the roses bloom perpetu 
good position in a state where only elev 
behind every bush, and the first wail of 
amount of ability you can obtain a connection with the 
mean the realization of all your dreams. 


Luoyvp, M. D.; Superintendent o 


How many times have you promised yourself to cut loose from your present environ- 
company where you can find a future worth considering? When you climb to the top of the rut 
orld, you lack grit to make the first step, don’t you? Ambition is the main- 
you wind it up. Grit is the key with which you can do the winding. 
rit enough to go after it, you can spend the winter months in a country where 
> ally ; where frosts are few and a freeze almost unknown. 
en companies wrote as much as a million each last year; where a competitor does not lurk 
a new born infant is not “hard times.” 
r Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 


Jf you 
You can secure a 


If you have the grit to make a change and a reasonable 




















The president of this Company is W. T. Crawrorp; Vice-President and General Manager, Tuomas P. 
f Agencies, W. M. Linpsey, all of Shreveport, La. 
— — - : es SS 
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NOT TO CHANGE PRU. RATES 


PRESIDENT MAKES STATEMENT 





First Distribution of Dividends in 1916 
—Date of Industrial and 
Ordinary Payments 





President Dryden, of The Prudential 
Insurance Company, in a letter regard- 
ing mutualization sent to the field force, 
announces that the Company does not 
contemplate any increase in its pre- 
mium rates. 

The Company has already purchased 
from its surplus funds, more than 90 
per cent. of its outstanding stock for 
the benefit of its policyholders, and 
the stock so purch2sed has been trans- 
ferred to Austen Coiga.e as a trustee 
for the policyholders. 

Mr. Dryden says: 

Dividends 

“The success of mutualization does 
not depend upon the acquisition of the 
remaining stock. The stock already 
acquired gives to the policyholders con- 
trol of the Company for all time. From 
this time, therefore, all Prudential 
policyholders, except the holders of 
policies issued in exchange for lapsed 
policies, will receive their proportion 
of the Company’s earnings, which will 
be distributed among them in the form 
of dividends. 

“Such distribution will give to non- 
participating policyholders benefits not 
called for by the policy contracts, and 
to participating policyholders benefits 
in addition to those which they would 
otherwise receive. 

Dividends in 1916 

“The first distribution of dividends, 
as the result of mutualization proceed- 
ings, will be made in the year 1916. 
The purpose of the Company is to pay 
dividends on industrial policies not 
later than five years from the date of 
issue, and annually thereafter, and on 
intermediate and ordinary policies not 
later than two years from the date of 
issue, and annually thereafter, pro- 
vided that all due premiums have been 
pa‘d.” 


REMARKABLE GROWTH 





Great Southern Life of Houston Does 
Much in Five Years—Anniversary 
Book 





The Great. Southern Life, of Houston, 
which has made remarkable strides in 
five years, has issued a most effective 
booklet, in the shape of an illustrated 
magazine, giving facts relative to the 
Company. Four pages are given to pic- 
tures of prominent Texans and endorse- 
ments by them of the Robertson Invest- 
ment Law. Then follow pictures of 
prominent men of wealth in the State 
who are insured in the Great Southern 
for large amounts. Many of these Tex- 
ans tell in special letters why they 
picked out the Great Southern. It is 
about as fine a testimonial] as a com- 
pany could get, and will be of invalu- 
able use for the Company's agents. 
There are also printed pictures of 
children whose fathers are insured in 
the Great Southern. 


On December 31 the Texas insurance 
department made a report on the Great 
Southern Life, saying in part: 


“The Company values its ordinary ~ 


and twenty-payment life policies upon 
the full preliminary term basis (Amer- 
ican Experience Table of Mortality 3% 
per cent.). Its term policies are valued 
on the level net premium basis. All 
other policies are valued on the pre- 
liminary term basis, modified to the or- 
dinary life. * * * The Company is 
to be commended for maintaining such 
a high standard of valuation. The Com- 
pany’s mortality experience has been 
quite favorable and all just claims have 
been paid promptly. 

“During its early history the mort- 
gage loans of the Company were made 
at 5 per cent. * * * It was soon 
recognized that a higher interest rate 
must be charged, and for some years 
past loans have been made at 7 per 
cent. and 8 per cent. A number of the 
Company’s agents are on a regular sal- 
ary, but they are required to produce 
a certain amount of business or the 
salary is discontinued. The Company’s 
experience in this method of, compen- 
sating agents has been very satisfac- 
tory. This Company has been doing 
business for about five years and now 
has a little more than thirty million 
dollars of insurance in force. For a 
young Company the lapse ratio of this 
business has been remarkably low. 
Your examiners attribute this low lapse 
ratio to the genius of the management 
in its underwriting. 

“With this amount of persistent 
business on its books, the Company is 
in a position to continue this remark- 
able growth without further inroads 
on its surplus.” 





EVERY LIFE MAN SHOULD ATTEND 





Fine List of Speakers Scheduled for 
Banquet of Local Association 
on February 24 





The banquet of the Life Underwrit- 
ers’ Association of New York to be held 
at the Hote] Astor, February 24, should 
be attended by every life insurance 
man in New York. Senator Sherman, 
of Illinois, who has done such good 
work in protecting policyholders against 
unjust taxation; Professor Huebner, of 
the University of Pennsylvania, author 
of the new text book on life insurance; 
Darwin P. Kingsley, president of the 
New York Life; Superintendent Frank 
Hasbrouck, of the New York Insurance 
Department; and J. G. Batterson, of the 
Travelers, will make speeches. It is 
believed that at least three hundred life 
men will attend the dinner. 





LARGE INSURANCE DEPOSIT 

The International Life of St. Louis, 
has made a deposit of $422,617.90 with 
the Missouri Insurance Department as 
additional reserve, one of the largest 
single deposits which the Insurance De- 
partment ever made. The Interna- 
tional Life has now on deposit with the 
Insurance Department of the State of 
Missouri $2,119,728.00. The Company 
now has a surplus of $862,250.63 with 
insurance in force of $41,532,209.00. 





OPPORTUNITY IN TEXAS 





pany, in Texas. 





A personal producer, having ability to 
handle men who want to grow and possesses 
a disposition to apply the energy necessary to 
progress, can secure an attractive connection 
with a progressive young life insurance com- 


If interested, and can deliver the goods, write 
“TEXAS” 
Care of The Eastern Underwriter 
105 William Street, New York City, N. Y. 








“STRONGER” 


ON A SOLID FOUNDATION 


T . . I 
H A Brief to Acquaint Us N 
E The Old Line Life Insurance Company of America is a 
one of the largest companies of its kind, from its R 
rf inception, ever organized in the United States. r' 
D We have over 2,000 stockholders. They establish N 
a tremendous, effective and permanent nucleus for the Cc 
L field man. The stockholders are satisfied stock- E 
I holders owing to the fact that they have been receiv- CO. of 
N ing their regular dividends. A : 
E —_ ADMITTED ASSETS, OVER $1,000,000.00. M 
L Paid for more business in 1914 than in 1913. 4 
a All the policies contain Total Disability Benefits. Non- I 
participating business exclusively. Cc 
E A 


Each Year Will Find 


“THE OLD LINE LIFE” 


Insurance Company of America 


“MORE POPULAR” “GREATER” 


WANTED: A Couple of General Agents in the Life Depart- 
ment for Wisconsin, Illinois and Michigan, and three or four 
District Superintendents in the Accident and Health Depart- 
ment in above mentioned territory. 


RUPERT F. FRY, President 


at Home Office, Milwaukee, Wis. 


Address 























“WHAT THE EQUITABLE 
OFFERS” 


What the Equitable Offers is the title 
of a booklet listing in detail the many 
attractions and advantages of Equitable 
policy contracts. 


While intended for the prospective 
insurer, it will interest any insurance sales- 
man who is curious to know why Equitable 
policies sell readily, renew steadfastly and 
meet every conceivable need of all classes 
of insurers. A copy will be sent to any 
address on request. 


The Equitable 


Life Assurance Society 


of the United States 
165 Broadway, New York 


W. A. DAY, President 
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INVESTMENT EARNED 6 1-4 P.C. 


ANNUAL REPORT OF J. R. CLARK 








President of Union Central Asks If 
Po'icyholders Are General or 
Special Asset 


The rapid growth of the Union Cen- 
tral Life has been made without any 
sacrifice of conservative methods. The 
expense ratio of the Company has de- 
creased, while a high rate of interest 
on investments and a low death rate 
on insurance has been maintained. 
President Clark’s annual report to 
stockholders and policyholders shows 
that the gross rate of interest realized 
upon the total investment of $76,000,000 
of the Company was over 64 per cent. 
The investments of the Union Central 
have always attracted attention by rea- 
son of the care with which they have 
been made. 

Policy Loans 

In regard to policy loans President 
Clark says: 

“There has been no diminution in 
the rate of increase in policy loans. 
The large proportion which this class 
of investment is attaining in the assets 
of lifa insurance companies, brings up 
the pertinent question as to whether it 
really is a general asset designed for 
the protection of all of the policyhold- 
ers, or whether by the very nature of 
the contract, it is not a special asset 
for the benefit of the borrowing policy- 
holders only. In event of disaster to 
a company, the policy loan could not 
be converted into cash—could not be 
called in until the principal and inter- 
est equalled the full value; hence, he 
who has borrowed has nothing to lose, 
but he who has not must accept what 
is offered out of the wreckage.” 

In referring to the reduction the Com- 
pany made in rates Mr. Clark says that 
reduction of gross premium rates has 
been agitated by various insurance or- 
ganizations for some time and the Union 
Central has taken an advance step in 
materially reducing the rate at all ages 
and on all plans except term. The 
change does not affect existing policies. 
He calls attention to the new disability 
clause introduced in Union Uentral 
contracts and to the free health tests. 

Dividends 

The Company declared dividends to 
policyholders amounting to $3,656,085 
to be paid or credited in 1915. The 
new insurance issued in 1914 was upon 
the following plans: Life, 18,939 poli- 
cies, $50,014,737 insurance; endowment 
3,379 policies, $5,071,514 insurance; 
term, 1,902 policies, $7,706,290 insur- 
ance. This was a marked increase. 

The Union Central has a staff of 
2,000 producing solicitors. One agency 
last year settled for $4,000,000; five for 
more than $2,000,000; eight for more 
than $1,000,000. 

Assemblyman Hammond has introduc- 
ed in New Jersey a bill regulating fra- 
ternal] orders, putting them more effec- 
tively under supervision of the Insur- 
ance Department of the State. 


Sir Samuel Hoare, who died recently 
at the age of seventy-three, had been 
a member of the board of the Equitable 
Life Assurance Society for fifty years, 
retaining his seat on the board for 
forty years. He was formerly a mem- 
ber of Parliament and one of the most 
picturesque figures in England. 





GOOD PLACES 
For STRONG WORKERS 


Always ready to negotiate with energetic 
men capable of producing paid-for Insur- 
ance in satisfactory volume. 


Much unoccupied and desirable territory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 

Address: ALBERT E. AWDE, 


Superintendent of Agencies, 
7 W. Madison St., Chicago, Ij, 





FARM LOANS $520,000,000 


Extent of Aid to Agriculturists Given 
by Companies—How Loans Are 
Distributed 





According to figures presented by 
Congressman Robert J. Bulkley, of 
Ohio, in the National house of repre- 
sentatives during an address on the 
subject of rural credits, with reference 
to the extent of life insurance company 
loans on real estate, seventeen life in- 
surance companies in the United States 
now carry in farm loans a little less 
than $520,000,000. The following table 
shows the farm loans carried by the 
seventeen companies in question, ar- 
ranged in order of amount: 






Northwestern Mutual Life............ $95.720.431 
RRR Oe ees ee 73,743,011 
oe a re Neoere 71,303,303 
IE Boos Sow ae tices eemaaelbouts 64,578,840 
OE Es oo curt iatadleaensinuseeeawokelee 56,838,802 
i hn IE She oe, rub tees meme 38,253.492 
‘ ehCut Mieteal .....csccccccccccess SRE 
Ne io Sele ee ee 26,689,934 

I NE enchant eewsuesewces 19,997,040 






12,101,289 
9.534,616 
7,013,558 
4,787,908 
2,935,826 
2,661,186 





PD inc Sdcesicasetiseareteaesas noun $510, 143,588 


The distribution of the loans thus 
made, according to Congressmen Bulk- 
ley’s data, is of considerable interest, 
the several States in the order of their 
insurance loans ranking as follows: 


Dini ate Wicd aaa min wore ane $100,119.91 3 


eee 53,165,368 
Set baeienaeR kee Meeiun 43,131,735 
seceees 40,686,288 

33,078,638 
: Seavaneesoes <oitwes 22.536, 862 
sewer ereescvcseessesecoes 20,325,005 
EIN a0 caida waver nemeceadh 18,934,368 
North Dakota i apadnmeesiomaciahi sees 14,629,783 
- ighepteen sane cunwasloade 14,034, 375 




















oe. 508,174 
04.0560 65656 060 ensses se eeenewesene 474,582 
nell a ense 445,435 
Arizona 411,973 
Virginia 181,130 
Pennsylvania .....+seseseeeeesesceees 102,950 
eS a ae rere ere 90,000 
New Jersey ........- 62,465 
WOVOMMINE co ascccccveds 43,200 
oS “ae 16,000 
DE cccngsodéve 3,500 
West Virginia .. 2,820 
WEIGEL - hcvaccstcenesucesindeneeeeeat 20475 
WD civingnecaieedttcmsehiogsowsgeiin $518, 908, 106 
PONS WOOD ccccaxcsecvcesscabevccivess 145, 482 
Cee DIRE vic scdawasiennasinincetvc $519, 143,588 





FOR MOVIE EDUCATION 

W. H. Bloomer, of the W. J. Fischer 
general agency of the Northwestern 
Mutual Life, St. Louis, calls the at- 
tention of life insurance companies arid 
agents to the advertising possibilities 
of the moving picture. He thinks some 
of the associations should offer prizes 
for the best scenario featuring the 
value of life insurance, portraying the 
high class agent influenced by ideals, 
not money, in his effort to suit the 
policy to the man. 





Charles Sachs is now doing special 
work for the Northwestern Mutual Life 
in Philadelphia. He is succeded as 
general agent in Kansas City by 
Charles Weinfeld, of Wausau, Wis. 





HOW ABOUT THE 
NEW YEAR? 


Will you make it a better one than 
last? Good openings for aggressive 
men, either as personal producers 
or agency organizers. 


Write and See If We Can 
Get Together 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 








: THE 
First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 
tract. 


FINANCIAL STATEMENT 
Assets, Dec. 31, 


in be ee $70,163,011.03 
Liabilities ........ 65,159,426.58 
eee $5,003,584.45 
ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 


J. A. BARBEY, Secretary 

WILLIAM F. DAVIS, Asst. Secretary 
FRANK T. PARTRIDGE, Asst. Secretary 
MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











New 
_ ‘ = ee ataas eee W. C. BALDWIN, HOWARD S. SUTPHEN, 
Ark s a temedisdcreatrsta 12 President Director of Agencies 
Nor Carolina . 5 épeeuhvagheneuce 704. 830 
CY a Airwtwicnepnsadep inns eeeuewues 639,451 
The . . ll 
Perfect Protection Policy | | You Wish ToBe Paid We 
RELIANCE, LIFE for your efforts. Producers receive 
here liberal compensation under the 










Ik to your pros- 
pects. Gives you a chance to earn 
r money than you are now 
king 
Our L I > Contracts con- 
tain the most to date clauses 
known to the nsurance World. 
The A le -alth gives full 
tect a third less 
t la regula ualty com- 
nies. Our agency contracts are 
is liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








Direct Agency Contract 


OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 

Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 











Security Mutual Life 





Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 


Insurance Company 


HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which 
_ been issued shows the Company > 

in condition in every 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies = 
settled and its policyholders 


During the period under examination 
the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
— than in 1909 and the insurance in 

lorce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














1865 --- Fifty Years Old --- 1915 





Unexcelled In 
Favorable Mortality 


AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 
Rates of Premium Extremely Low and 


still further reduced by 
Annual Dividends 
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How the Agent May Assist in t the Selection of Risks 


By Dr. Edwin Welles Dwight, Medical Director of the 
New England Mutual Life 













All forms of business which are con- 
structive in character, and, therefore, 
all forms of business which in them- 
selves are really worth the doing de- 
pend for their success upon selection. 

Life insurance, like every business of 
high class, depends for success upon 
selection, and the responsibility for 
that selection is not, and cannot be, 
delegated to any one man or any one 
department. It is a part of your work, 
as it is of mine, and it is an important 
part of the work of the executive offi- 
cers. 

Just as the farmer who sends select- 
ed fruit to the market obtains a higher 
price, so the agent who secures clean, 
selected risks is of greater value to 
the company, to the agency and to him- 
self. 

10 Per Cent. of Human Race Deficient 


Whatever test be applied to the 
human race, at least 10 per cent. will 
be found deficient. If that test be pure 
ly mental, as in college or school ex- 
aminations, 10 per cent, will fail. If 
purely physical, 10 per cent. wili be 
found to whom violent exercise will be 
associated with some degree of danger. 
Of those examined for employment on 
railroads, 10 per cent. are found im- 
paired, and so on through the list; 
while the average high-class life insur- 
ance company shows something more 
than 10 per. cent. of declinations. 

As such as the facts, is it not better 
that we should face them? Is it not 
wiser to recognize that our business 
depends upon selection, and that upon 
the accuracy of that selection depends 
the real success of our company; that 
this selection is a part of our individ- 
ual business, and that for it we in our 
own way have a responsibility which 
we should not try to escape if we 
could? 

One of our general agents does not 
agree with me in this. He said, “Don’t 
tell my agents that. Declinations are 
bad enough when they come; what is 
the use of worrying about them before 
they come?” If our agents are men 
who cannot stand the truth, he is right. 
If they are men with the pluck, ability 
and persistency to make them success- 
ful in this business, then I am right. I 
am tempted to quote an old Southern 
friend of mine, who said: “If you can’t 
stand the gaff, don’t wear spurs and 
crow; pull out your sickle feathers and 
cackle, it’s safer.” 

This whole question of life insurance 
depends upon confidence—confidence of 
the applicant in the agent; confidence 
of the agent in his company and him- 
self, and the confidence which the com- 
pany must have in its representatives 
in the field, and their integrity of act 
and purpose. I believe that every one 
of our general agents has confidence 
in the business and in the company. I 
ask you to go a little further and have 
confidence in yourselves, and confi- 
dence that the management is working 
i1 harmony witlr you for the mutual in- 
terest of the company, policyholders 
and agents. 

I believe that you are old enough and 
broad-minded enough to be trusted with 
the facts, and that when you know the 
facts you will use the knowledge in 
such a way as to assist in this selec- 
tion. No man likes to have a large 
percentage of declinations, but, other 
things being equal, his individual ratio 
will depend upon _ himself. 

Much Depends Upon Location 

Much depends upon the location in 
which the agent is operating. We have 
two agencies presided over by equally 
conscientious and reliable men; from 
one during the past year 18 per cent. of 
the business examined was declined, 
from the other 4 per cent. The same 
rules were applied to each agency, the 





same type of men made the examina- 
tions and the same medical director 
passed upon the cases. The difference 
was due almost entirely to the relative 
congestion of the territories with the 
resultant strain and high pressure. In 
two other agencies the declinations 
were respectively 18 per cent. and 6 
per cent.; the amount of business was 
about the same, but they differed wide- 
ly in general health and hygiene. 


Fortunately the handicap of one loca- 
tion is overcome by the advantages 
which go with it. Take the two ex- 
tremes of 18 per cent. and 4 per cent. 
Within a radius of two miles of the 
first there is undoubtedly more wealth 
and more insurance prospects than can 
be found in the entire field of some 
other agencies. The building in which 
that office is located has, perhaps, more 
wealth represented among its tenants 
than can be found in some territories. 
it is not a question of long hours, of 
poor hotels, of long distances of travel; 
it is purely a question of hustle and 
pressure. 


In the agency from which 4 per cent. 
were declined the distances are long. 
The general agent described to me 
within a month a trip which he had 
made in an attempt to organize one of 
his country districts. He left the train 
at a small town. There were two or 
three stores and a few houses. He 
drove fifteen miles before he saw a 
human face, and then the man of the 
family was fifty miles away. Twenty- 
five miles of further driving brought 
him to another house, where he wrote 
the owner for a $1,000 policy. A circle 
of somewhat greater distance devel- 
oped but a few individuals and no fur- 
ther insurance. The organization of 
that territory has not been extended. 
Men Subject to High Mental Pressure 

The agent who starts in to write in- 
surance among business men, brokers 
and others subject to mental pressure 
and heavy strain must expect a large 
ratio of declinations. The field is a very 
attractive one—the policies are large; 
the necessity for insurance is appreci- 
ated, but it is appreciated because the 
individuals themselves understand bet- 
ter, perhaps, than the agent the strain 
under which they are living. Almost 
daily their attention is attracted by 
others in the same line of endeavor, 
who have given way under that strain, 
leaving their families or their business 
urprotected. The agent who prefers 
to confine his attention to this class 
of business must appreciate the condi- 
tions and have sufficient nerve to 
“stand the gaff.” On the other hand, 
an agent may choose to write applica- 
tions among school teachers, small 
business men and farmers. If he uses 
ordinary care in his selection his per- 
centage of declinations should be very 
small—his policies will be equally so, 
but he will be living under conditions 
favorable to economy and health, as 
they are to peace of mind. 

Much depends upon the character of 
one’s friends and associates. I have in 
mind an agent employed by one of you 
gentlemen, one who we believe has 
every intention of dealing fairly with 
the company. He was formerly a police 
officer. Naturally he writes the appli- 
cations of those with whom he is 
thrown in contact, and with equal natu- 
ralness his percentage of declinations 
is large. I have not actually figured it 
up, but believe that of the cases which, 
in one way or another. he refers to our 
office, 60 per cent. are refused consid- 
eration or declined. On the other hand, 
we have many agents who rarely have 
a declination on account of any cause 
aside from some obscure, actual physi- 
cal condition. 


(To be Continued.) 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions Attractive literature 
W. D. Wyman, President W. S. Weld, Supt. of Agencies 

























“BUILT FOR ALL TIME” 


San Antonio Life Insurance Co. 


SAN ANTONIO, TEXAS 


GROWTH IN ASSETS INSURANCE IN FORCE 





, , I reer $426,085.00 eo -. $2,629,020,00 

ott Pea wotibesoeckowes 485,915.57 SC rea 

pose enveccccscosens 543,004.04 1912.. Seeesece 4,715,584.00 

INTEGRITY Miia... en 6134,044.00 
Men of character and ability can secure agency contracts by writing 


HENRY A. HODGE, President 






























NATIONAL LIFE INSURANCE COMPANY 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 
ment to policyholders in 1914. Age, strength, mutuality, 
low net costs, the best policies and a scientific and equitable 
practice have made the National Life most attractive to the 
best agents—a solid business, securing permanent opportu- 
nity. 

Address EDWARD D. FIELD, Superintendent 

MONTPELIER, VERMONT. 




























A NEW HIGH MARK 


That is what we reached in 
disturbance. 

We are optimistic for 1915, believing that business conditions are 
improving steadily, and that the year will be one of wonderful opportunity 
in life insurance, as well as in general business. Our representatives are 
filled with enthusiasm, and with determination to go above the high mark 
of 1914. We believe that they will do it, and shall in every way back up 
their work. 

Occasionally we have a general agency opening for the right man. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company | 
Springfield, Mass. 
Incorporated 185] 


1914—a year of profound business 
























DETERMINATION and ENERCY 
never before encountered such OPPORTUNITIES for 


LIVE ACENTS : 


as are offered by the Policy Contracts 


WILLIAM N. COMPTON °F THE 7 | 


General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway INSURANCE COM 
OF GOSTON MUSETTS 


NEW YORK, N. Y. 
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Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why i 
both are forging ahead. Maybe you could reach a 
higher suceess in that atmosphere. 


Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 




















In the November, 1914, 

Follow up issue of The Equiowa 

the Old the results of following 

Policyholders up the old policyholders 

in two separate instances 

were shown. A request for other rec- 

ords similar to those given was made, 

and herein is published tables to show 

what can be done in particular families, 
and the advantages gained thereby. 

TABLE NO. 1 


Relationship Date of Application Amount 
th 


Father ae 8, 1903 000 
: 1. July 12, 1904 2,000 
First Son { 2. ja 31, 1913 3,000 
First Son’s Wife , ~ 17, 1910 1,000 
1. Dec. 27, 1907 2,000 

Second Son l 2. Oct. 30, 1912 3,000 
Third Son Jan. 16, 1906 2,000 
Third Son’s Wife jan. 17, 1910 1,000 
Fourth Son Nov. 21, 1906 1,000 
Fourth Son's Wife Jan. 17, 1910 1,000 
First Daughter’s { 1. Feb. 15, 1913 2,000 
Husband 2. Nov. 24, 1913 3,000 





_ 

NOTE—The wife of the second son made ap- 

plication on January 17, 1910 but was rejected. 
TABLE NO. 2 





Relationship Date of Application Amount 

Father Oct. 2, 1906 $2,000 

1. Aug. 6, 1910 3,000 

| 2 Aug. 6, 1910 2,000 

First Son . Nov..13, 191 10,000 

| 4. Nov. 13, 1911 5,000 

{| 5. March 3, 1914 5,000 

5) .1. Dec. 26, 1906 2,000 

Second Son 1 2. March 3, 1911 3,000 

F § 1. Dec. 27, 1909 2,000 

Third Son 1 2. Aug. 31, 1911 3,000 

First Daughter Dec. 26, 1907 1,000 

$38,000 

NOTE—The mother in this family made ap- 
plication but was rejected by the Company. 


Table I gives results obtained by 
General Agent Finch in a family at 
Northwood, Iowa; while Table II shows 
the results cbtained by District Agent 
Schuyler at Osage, Iowa. 

7. . . 
Mrs. Ivy Milliser, of 


Widow Escapes Broken Arrow, Okla., 


Poverty a widow with eight 
Through Agent children, can thank 
W. H. Murphy, an 

agent of the Bankers Life, of Des Moines, 
la., that she is not dependent upon 
charity. Mr. Murphy, who lives in 


New Hampton, la., wrote Perry Milliser 
while canvassing in Oklahoma. Mr. 
Milliser gave Murphy a note for his 
premium, and when the note came due 
in December, 1914, Milliser was out of 
employment and could not pay it. He 
tried to surrender the policy. Murphy 
had confidence in him and said he would 
advance the money to pay the premium. 

On Jan. 2, 1915, Mr. Milliser was 
instantly killed wher crushed under a 
falling tree while working on his farm 


near Broken Arrow. His insurance 
policy with the Bankers Life Company, 
which he had sought to annul, was 


in full force and upon the filing of proof 
of death the claim was paid to his 
widow. She has paid Mr. Murphy the 
amount of the first premium which he 
advanced and by reason of which Mr. 
Milliser had his life insured even though 


he tried to avoid it. 
. s a 
Who can enumerate 
Pertinent all the perils of the 
Thoughts About uninsured? 
Insurance More than quick 
money is life insur- 
ance—with its ease of mind, freedom 


from worry and surety of outcome. 

Power and precision are attractive 
factors of life insurance—the knowledge 
of sure payment at a determined time. 

A mission that surpasses others in 
usefulness, reliability and exactness— 
uninterruptedly possessed life insur- 
ance. 

From the strife that is, arises the 
thought of personal security; and the 
guaranty of life insurance calms and 
satisfies. 

Lives go unexpectedly enough with- 
out war, but the gloom of conflict em- 
phasizes the overpowering need of pro- 
tection. 

Many can do what is impossible for 


ones and it is on that principle, with 
premiums from large numbers, that in- 
dividual life insurance is safe. 

Makes a man’s family independent of 
outside aid—when the policy is of suffi- 
cient size, and adds content and satis- 
faction to the daily portion of all. 

All so regularly and quickly is the 
payment of life insurance that benefi- 
ciaries usually have the money with 
expedition that is astonishing to them. 

Carries to the beneficiary not only 
money to meet necessities, but, by this, 
strength to do and inclination to face 
life’s further duties—all this comes 
through life insurance. 

“Papa left no life insurance, I have 
to earn what I can.” Who would want 
his young daughter appealing for em- 
ployment on such a basis? But is it 
impossible so long as you go without 


a policy? Take it right now.—Union 
Mutual. 
* 8 
A few days ago Dr. 
Putting the J. W. Kirgan, man- 
Punch Into ager of the Fidelity 
an Interview Mutual Life at Cin- 
cinnati, went into the 


store of a friend and found the coun- 
ters heaped with a variety of merchan- 
dise and an air of general activity pre- 
vailing. “Prosperity on the way?” he 
asked. “Nothing doing,” said the own- 
er; “just seeing what we have that we 
don’t want, and what we want that we 
haven’t got.” 

The remark emphasized to Mr. Kir- 
gan that to men in the life business, 
taking stock at least once a year ought 
to be as regular a habit as it is with 
the dealer in any other commodity. By 
this is meant an inventory of personal 
qualities and an analysis of the man- 
ner in which we use them; then get- 
ting rid of those we don’t need and put- 
ting in a liberal stock of what our 
business requires. There is no need to 
display samples, we all know what they 
are. It is not a lack of knowledge of our 
weaknesses, but a lack of determina- 
tion to destroy them that prevents our 
rendering the fullest measure of ser- 
vice to ourselves, our patrons and our 


Company. 
“We hear much of the necessary 
qualities required for success in our 


business, and we all strive to attain 
them, but how little heed is paid to the 
small things which, like the tiny worm 
at the core of the otherwise perfect 
fruit, ultimately destroys it,” continues 
Mr. Kirgan, writing in the Fidelity 
Field Man. “Many an insurance agent 
of great promise has been ruined by 
the hook-worm. If ‘eternal vigilance is 
the price of liberty,’ it is equally the 
price of fitness. Following the lines of 


least resistance, we drift into bad 
habits. Speaking from experience, we 
get too many ‘prospect’ interviews in- 
stead of ‘application’ interviews. We 


have a nice, pleasant talk with a man; 
find him favorably disposed to insur- 
ance. He likes the policy proposed, 
but is not inclined to buy to-day. Tell- 
ing him that we will see him again in 
a week or so, we take our departure 
instead of putting a punch into the in- 
terview and getting down to ‘brass 
tacks’ and his signature on the appli- 
cation. 

“A much traveled road is likely to 
contain ruts. Following one line of 
thought or action, we get into a rut. 
You think you are engaged in insuring 


lives. True, but you are also insuring 
the most valuable property in exist- 
ence. Talking to a man last week, he 


mentioned his business and the amount 
of property of various kinds that he 
has, all due to his own efforts, and 
stated that he didn’t need insurance. 
‘Do you know,’ I said, ‘that you have 
failed to mention the most valuable 
property you have? Has it ever oc- 
curred to you that your business and 


State Mutual Li 


fe Assurance Co. 





Increased dividend scale in which al 
Occasionally we have an opening. 


Or 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 


January 1, 1915 
SN it ahs aids acta RUSS oe eel dal $46,516,911.00 
RE: >: 4 xiey Sw wien hae a Se CHW die 0% 43,315,986.56 
Surplus (Mass. Standard)............. 3,200,924.66 
ee Sr $179,895,636.00 


Substantial gains made in all departments. 
New policy contract, embodying every up-to-date feature. 





] policies share. 


EDGAR C. FOWLER 


Superintendent of Agencies. 











Mortality saving has been mo 





ESTABLISHED 1867 


THE EQUITABLE LIFE 


INSURANCE COMPANY OF IOWA 
LARGE ANNUAL DIVIDENDS—LOW NET COST 


Full line of Policies and Annuity Contracts, including these recent New Policies : 


Ordinary Life $5,000 non-participating, Premium at age 35 - - $100.45 
Term to 65 (convertible) ($1,000) = [) Se, 2 14.73 
Five Year convertible ($1,000) os af Ee 9.29 


"Address J. C. CUMMINS, President, DES MOINES, IOWA 
L___Dividends paid in 1914 on Annual Dividend Policies exceeded Death Claims by more than $41,000.00, 





re than 50% for past ten years 

















JOHN G. HOYT 
Vice-President 


E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 











your property are only an effect and 
that the most valuable property you 
possess will in time be totally destroy- 
ed? Is it not true that your success is 
entirely due to your peculiar ability 
along a certain line? Is it not absolute- 
ly necessary to protect that ability or 
that property against a certain and ab- 
solute loss?’ 

“Did it him interested? Well, 
why shouldn’t it? Any way, I have an 
appcintment with him next week and 
I'll bet his application will reach the 
head office before this is printed.” 


RE-INSURANCE OF 26.67 PER CENT. 

Northwestern Mutual Life in 1914 

sued $54,587,290 to Members of 
The Company 


320 


Is- 





Out of the 43,541 persons to whom 
51,893 policies for $143,909,396 were is- 
sued by the Northwestern Mutual Life 
in 1914, the large proportion of 11,613 
or 26.67 per cent. were holders of $60,- 
293,101 of insurance previously issued. 
This does not include conversions of 
term policies or 795 cases where the 
prior insurance had wholly terminated. 
The new insurance issued to these 
members of the Company amounted to 
$54,587,290, or 38 per cent. of the total 
written during the year. 

There is probably no single fact con- 
nected, with the business which can be 
used with more force of attraction than 
the large percentage of re-insurances. 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND | 
WILL PAY THEM WELL 








“These men have paid premiums on 
over 60 millions of Northwestern life 
insurance and their experience with 
the Company has been so satisfactory 
that they have, in a single year, bought 
over 54 millions of additional protec- 
tion,” says the Company. “This fact 
is worth all the polite letters of recom- 
mendation ever written.” 





CAPITAL DISTRICT ASSOCIATION 

The Capital District Life Underwrit- 
ers’ Association of Albany, N. Y., is 
two years old. In its membership are 
general agents not only from Albany, 
but from Troy, Schenectady and other 
cities up-state. Meetings of underwrit- 
ers in Troy and Schenectady are soon 
to be held. 
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NEW ETHICS IN COMPETITION 


HASBROUCK ON MUTUALIZATION. 








Rival Companies Praised Metropoli- 
tan’s Move—Contrast to What Atti- 
tude Might Have Been 


In the fifty-sixth annual report of the 
Superintendent of Insurance of New 
York, Judge Hasbrouck calls the mu- 
tualization of the Metropolitan the 
most noteworthy event of the insurance 
year in any branch of the business. In 
taking an active and leading part in 
the efforts which resulted in placing 
the Company and its millions of sur- 
plus forever beyond the control of or 
possible distribution among a compar- 
atively small group of stockholders, the 
New York Insurance Department, in 
Judge Hasbrouck’s judgment, has ad- 
ded substantial honors to its record as 
a constructive and conserving force in 
the affairs of government in the State. 
Continuing he said: 


The insurance written by the Company was 
on the non-participating plan. The Company 
was thus onder no legal obligation to its policy- 
holders to return them any part of its profits 
or savings, nor to apply any part of such sav- 
ings in the reduction of the premiums stipu- 
lated in the policies. Its legal obligations to its 
policyholders were fulfilled when it paid the 
amounts specified in the policies issued. Not- 
withstanding this fact, nor the further fact that 
for many years the company had voluntarily re- 
turned or credited on its industrial policies 
many millions as bonuses and had expended 
millions in a well-developed system of welfare 
work for its policyholders and employes, its 
annual statement for the year ending December 
31, 1914, Shows that it had accumulated a sur- 
plus to policyholders of approximately $33,000,- 
wo, exclusive of capital. 2 

In view of the fact that the policyholders had 
no right under their contracts to participate in 
the savings of the company, it seemed plain 
that those savings did not belong to them as of 
legal right. The tithe to the surplus was in the 
company. And the stockholders owned the com- 
pany, and, while for many years the policyhold- 
ers who held policies in amounts of $1,000 or 
over had been privileged to vote for directors, 
and thus had participated in the management, 
the charter of t company reserved to the 
stockholders the right to have two-thirds of the 
board named from among themselves. The char- 
ter limitations of the dividends on the stock 
to seven per cent. per annum may well have 
been binding while the comnany was a going 
concern, but the real question of who owned the 
surplus in the event of the liquidation of the 
company was interesting. Who would have had 
title to this fund if the companv had rein- 
sured all ats risks and discontinued business, 
transferring as incident to the reinsurance am- 
ple assets to cover all liabilities on policy con- 
tracts or otherwise? : 

This question happily was never urged, and it 
t not necessary to express an opinion thereon. 
The mere statement of it, however, suggests that 
the legal right of the stockholders to such fund 
could not be lightly brushed aside, if instead 
of co-operating for the greatest good of the com- 
pany and the policyholders they had chosen to 
pursue to the utmost for themselves. any legal 
right which they possessed in and to such fund. 
The situation, therefore, was not without its 
disquieting features, although at no time was 
the issue of ownership, or right to a distribu- 
tion, raised. The point is here alluded to for 
the purpose of emphasizing the significance of 
what took place. ithout compulsion, and even 
without public agitation, but because it was re- 
cognized by the stockholders and the manage- 
ment o. the company that as years went on and 
the assets of the company increased still more, 
the very existence of the question, together 
with the dangers of a shifting stock control, 
might create a situation where the usefulness 
of the company would be seriously impaired, it 
was decided to determine the ownership of the 
surplus in favor of the policyholders. Hence, 
section 95 of the Insurance w was invoked 
to mutualize the company and settle the ques- 
tion. 

On November 6, 1914, the board of directors, 
by unanimous vote, and in accordance with the 
statute, adopted a plan of mutualization which 
provided for the payment of $75 a share for 
each share of stock, par value $25. This in- 
volved the payment $4,000,000 from the sur- 
plus of the company. On December 4th, at a 
regularly called meeting, the plan was unani- 
mouslv adopted by the steckholders, and on De- 
cember 28th it was ratified at a meeting of poli- 
cyholders, the plan havimg been submitted to 
them beforehand pursuant to statute. 

On December 3oth thereafter, the Superintend- 
ent, preparatory to the submission of the plan 
to him for his action thereon, authorized a spe- 
cial examination of the assets and liabilities of 
the company. The report on such examination, 
filed January 4, 1915, showed that the assets or 
surplus of the company beyond its entire lia- 
bilities which included the net values of all its 
outstanding contracts, computed according to the 
Statutory standard of valuation, and all contin- 
gent reserves, and after setting aside the $4,- 
000,000 proposed in the mutualization plan to be 
paid to retire the stock, was $29,294,660.01. 

Thus was it proposed to the department by all 
parties in interest and in accordance with the 
Statute made and provided for just such a pur- 
pose, that the stockholders turn the company 
and its control over to the policyholders, and for 
the sutm of $4,000,000 quit claim, as it were, their 
rights in a fund in excess of $33,000,000. 

‘onsidering all phases of the questions pre- 
sented, the present and probable future rights 
of the stockholders, the fact that outstand- 
ing policies were on the non-participating plan, 


which in and of themselves seemed to negative 
the idea of the policyholders having any rights 
in the compona ® surplus, and the desirability 
of removing all questions which might tend to 
disturb the progress and development of a com- 
FE as the one under disoussion, the 

rintendent and his advisers within the de- 
partment who had been in touch with the mat- 
ter since its inception, felt that there was ‘but 
one conclusion possible and the plan was ap- 
proved. 

Thus the company was mutualized—its stock- 
holders eliminated, its policyholders alone given 
the right of control, and right of participa- 
tion in the savings of the company conferred 
upon each of its outstandi policies, aggregat- 
ing nearly 15,000,000 in number, as thoug! ey 
had n written originally upon the participat- 
ing basis. All policies written from now on 
will | ; mutual or participating plan. 
There remains much for the company to do by 
way of readjustment in thus changing the sta- 
tus of its now almost three billion of outstand 
ing insurance from the non-participating to the 


participating plan. That it will _ successful 
p ing none familiar with its history will 
t 


It is possible because of the vast amount of 
insurance which the company has in force, all 
written under that part of the Insurance Law 
which applies to non-participating compamies 
and at low rates that difficulties may be ex- 
perienced in conforming its business and opera- 
tions to the statutory requirements which were 
enacted to cover companies whose policies were 
on the mutual or participating plan at higher 
rates. The statute authorizing mutualization is 
deficient in that no provision seems to be made 
to apply to this situation, Without going into 
a technical discussion of this point, I w i! mere- 
ly say that whatever defects exist in th.s par- 
ticular, and which can be corrected without in- 
terfering in the least with the ge..c.al purpose 
and motive of our excellent insurance Jaws, 
should be met by the proper amendment, so that 
the company and its policyholders, present and 
rospective, may enjoy to the fullest extent the 
ruits ot the stockholders’ generous act. 

I have narrated briefly the main facts con- 
cerning this transaction. I hesitate to charac- 
terize it as in my judgment it deserves, for fear 
that such an attempt would but detract from the 
effect which the facts themselves must inevi- 
tably produce. I cannot refrain, however, from 
commenting that in view of the unrest every- 
where in evidence in this country, and of the 
loose charges that ular government is en- 
dangered by our large financial institutions, and 
of "the general questioning of men and motives, 
this action, wherein the directors and stock- 
holders of this great company, without duress 
or public or official pressure, turned back to 
its millions of policyholders the funds saved 
from the premiums they had paid, is most re- 
assuring. It furnishes ano.her illustration of 
the wholesomeness of the condition existing in 
life insurance in this State at the present time, 
and must be a powerful factor in further dis- 
arming prejudice against the successful insti- 
tutions which have brought the legal reserve 
life insurance system to its present state of 
efficiency and usefulness. 

One of the satisfactory imcidents connected 
with the completion of the change in status of 
the company in question is the very favorable 
and laudatory comments of its competitors 
which have come to the attention of the depart- 
ment. It is indeed a new era when instead of 
fostering distrust and suspicion in fierce com- 
petition with each other, which led in the ol 
days to a distrust of them all by the public, 
the companies are so willing to commend the 
virtues and the accomplishments of a competi- 
tor when such commendation is fairly earned. 





PAID $28,573 EVERY HOUR 


What Policyholders of Mutual Life Re- 
ceived Every Working Hour 
of Last Year 


A clergyman in search of a sermon 
or an editor hunting for’the subject of 
an editorial can find material in the fact 
that the Mutual Life of New York paid 
to policyholders last year $69,032,809. 
In this distribution of nearly seventy 
millions of dollars there is material for 
a thousand sermons or editorials. Be- 
hind each payment—whether for death 
claim, matured endowment or dividend 
there can be found a human interest 
story. How many homes were saved? 
How many businesses protected? How 
many children educated? How many 
rescued from poverty? How many given 
inspiration to go out and do bigger 
things with these payments? The total 
payments to policyholders were $10,- 
612,872 more than received directly from 
them, and the Mutual Life has been 
paying out money to its policyholders 
since before the Mexican War. It is 
the oldest existing American company. 
The fact that the Company is unusually 
well managed is shown by gains made 
during the year in many items. 

Its gain from loading was $2,770,722; 
its gain from interest was $10,007,469; 
its reserve for contingencies showed an 
increase of more than $1,680,000. Its 
mortality, on the other hand, was $4,- 
383,343 less than was expected accord- 
ing to the mortality table and provided 
for in premiums collected. 

The Mutual Life is one of the great- 
est financial institutions in the world. 
Its margin of assets in excess of legal 
liabilities is $84,133,709. 
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‘The Company By the People 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 


For the People 


The Daily Average of the Company’s 
Business during 1914 was: 
626 per day in Number of Claims Paid. 
8,040 per day in Number of Policies 
Issued and Revived. 
$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 


#305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$161,826.87 
Assets. 


per day in Increase of 


JOHN R. HEGEMAN, President 
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OLDEST - 
Southern Life 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 





GOOD TERRITORY FOR LIVE AGENTS 


- STRONGEST 
Company 


1914; 
$11,138,324.57 
9,410,670.62 
727,653.95 
6,046.00 
15,423,933.48 
$1,250,000.00 annually 












insurance 


The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


in force over Twenty Millions of dollars. 
Assets over One Million. 
Business received first eight months, 
(average Ore Million a month). 
We want a capable 
important open territory. 


general 


1913, over Eight Million 


agent for vacant office. 








There Is No Life Insurance Company 
In America That 


HELPS ITS AGENTS 











MORE THAN THE 


Bankers Life Company 


DES MOINES, IOWA 





STOCKS GO UP 


The publication of the annual state- 
ments of the Aetna and Travelers im- 


mediately 


caused an advance 


in the 


stocks of those companies in the Hart- 


ford market. 





Bread-winning is not 
loafer.—Exchange. 


a 


job for a 








JOINS G. C. WELLS AGENCY 

Dr. John W. Sterrett has joined the 
Graham Wells agency of the Provident 
Life & Trust in Pittsburgh. George 
W. Ryan has won the first prize in 
the essay contest instituted by Mr. 
Wells in November; James J. Phillis 
won second prize; Arthur G. Ashbrook 
won the third prize. 
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UNDERWRITER 


This newspaper is owned and is pub. 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; G. A.. Watson, 
The address of the officers 
Tele- 


Secretary. 
is the office of this newspaper. 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


MORGAN G. BULKELEY 

It is customary nowadays to pay 
honor to great men when they live, and 
one of the most graceful and felicitous 
tributes ever given in Hartford was the 
dinner to Senator and Mrs. Morgan G. 
Bulkeley at the Hartford Club last week. 
The guests were the directors and ex- 
ecutive officers of the Aetna Life, of 
which Senator Bulkeley is president. 
The Hartford Courant described the 
notable dinner 
ever given in Hartford. The great ball- 
room of the club was in floral dress. 
Thousands of American Beauty roses 
were banked on the table, while smi- 
lax, palms and other plants were in the 
decorative scheme. The reception room 
was wreathed in greens, and trailing 
garlands added to the effect. 

Senator Bulkeley is so closely identi- 
fied with Hartford that to mention one 
is to think of the other. Always his 
been high, his accomplish- 
ments great, his activities varied. 

As Mayor of the city, as Governor 
of the State, as United States Senator, 
he has been constantly honored by his 
fellow citizens, who are proud of the 
trust that they have placed in him and 
what he has done for the city, the 
State and the Nation. As a business 
man: and underwriter he takes his place 
in the front rank. The Aetna Life 
started with a capital of $150,000. Its 
$120,000,000. At the 
present time there is a bill in the legis- 
lature to increase the capital stock of 
the Company from $5,000,000 to $10,- 
000,000. Some idea of the popularity of 
the Aetna can be gained from the 
scramble for Aetna stock whenever the 
public finds opportunity to buy it. 

Senator Bulkeley has never lost sight 
of the human side of insurance, and he 
has done much for the public. His work 
in casualty and compensation insurance 
has done much for the public. His work 
as have been his life insurance activ- 
jt1es. 


most 


occasion as the 


aim has 


assets are now 





FRENCH STATISTICS FOR 1914 

French insurance papers are making 
much of the fact that since the war 
began every policyholder in a French 
company has been able to obtain from 
the company and its agencies the en- 
tire amount of money accumulated for 
his account, without difficulty and with- 
out the least delay, even when it was 
almost impossible for him to collect 
rents due him and the greater part of 
his dividend coupons. A study of the 


French figures is interesting. While 
they show that business, of course, has 
dropped off since the war the increase 
in losses has not been such as would 
be thought in view of the fact that 
Northern France is occupied by the 
Germans and that thousands of French- 
men have been killed. In 1913 the 
French companies paid 58,099,740 francs 
in losses; in 1914 58,393,491 francs. 
The gross business written in 1913 
was 621,810,371 franes; in 1914, 394,- 
386,050 francs. 





INCREASING COST OF TRANSACT- 
ING BUSINESS 

Those among the insurance commis- 
sioners given to criticising managing 
underwriters for the cost of transacting 
the fire insurance business at the pres- 
ent time, will, if they care to delve 
even lightly into the subject, find a 
partial answer to the complaint in the 
serious exactions of the State depart- 
ments themselves. 

Each succeeding year finds the gov- 
erning officials of certain States call- 
ing for more and more data from 
the insurance offices, information of 
apparently little practical use, and yet 
the furnishing of which entails a heavy 
cost to the companies. 

The latest exhibition in this respect 
and one of the most glaring, is the 
schedule sent by Superintendent Potts, 
of Illinois, which he asks to have pro- 
perly filled out and returned before 
April 15th. Mr. Potts states that the 
data he seeks is largely that now called 
for by the National Board of Fire Un- 
derwriters under its new classification 
plan. This though is far from being 
the case; many of the items sought by 
the Illinois official not being on the 
schedule of the National Board, and the 
furnishing of which will require com- 
panies to open up their files for twelve 
months past; go through tens of thous- 
ands of daily reports and other records, 
and compel extended correspondence 
with local agents to obtain data never 
heretofor sought, and of no value what- 
ever. 

The task assigned the companies is 
one of the most severe ever submitted 
to them, and such offices as can com- 
ply with the new schedule requirement 
will only be able to do so, at great cost. 
Underwriters have shown every dispo- 
sition to meet the reasonable re- 
quirements of State authorities, but 
there is a limit in the direction beyond 
which they cannot go, in justice to their 
policyholders and _ stockholders, and 
that limit has about been reached. 





AT WORK IN MICHIGAN 
An inspection of the fire hazard in 
the Michigan towns of Delray, River 
Rouge, Ecorse, Wyandotte and Trenton, 
is being conducted by members of the 
Michigan Fire Prevention Society. 





Charles R. Hutchinson, of Allentown, 
N. J., who was agent of the Firemen’s 
of New Jersey for thirty years, has 
retired from business because of ad- 
vanced age, and there is a pleasing 
touch of sentiment in his leave-taking. 
Mr. Hutchinson was appointed by D. H. 
Dunham, now president of the Com- 
pany, and he mailed to Mr. Dunham his 
commission, with a letter telling how 
much he had enjoyed his relations with 
the Firemen’s. The commission is yel- 
low with age, and is particularly inter- 
esting in view of the fact that most 
agents lose that document of authority 
in some manner long before a thirty 
years’ representation of one company 
has expired. 








The Human Side of Insurance 
































THOMAS P. MORGAN, Jr. 





Thomas P. Morgan, Jr., and other 
men connected with the agency of the 
Company in Washington, D. C., have 
recently organized the Mutual Life 
Field Club, and monthly meetings are 
held in the Raleigh Hotel where sub- 
jects of insurance interest are dis- 
cussed. The Club is in reality an in- 
surance school. Another interesting 
feature is that new agents must be 
passed upon by the membership com- 
mittee of the Club, which insures a 
high standard of personnel. At each 
Club meeting a quota is laid out for 
the ensuing month. 

Acordingly to the official record of 
the Mutual Life of all agencies of the 
Company the Washington Agency ranks 
number one in largest percentage of 
business paid for in the first month of 
the year, according to the assessed 
quotas. The three leaders are Wash- 
ington, 261.7 per cent.; Chicago, 175.5 
per cent., and Baltimore, 163 per cent. 
This is evidence of the fact that the 
Washington Agency knows no such 
thing as hard times. 

Until 1908 Thomas P. Morgan was 
the Company’s Washington manager. 
After that he became supervisor of the 
Company’s southern division, being in 
personal charge of the work in the 
Southern States. Later, he was ad- 
vanced until he became field super- 
visor for the United States. His first 
connection with the Mutual Life dates 
back a quarter of a century. He was 
president of the Civic Organization at 
the inauguration of President Taft, and 
is a prominent figure in the Nation’s 
capital. 

Mr. Morgan was succeeded in the 
management of the Washington agency 
by his son, Thomas P. Morgan, Jr., who 
first entered the office as a boy of six- 
teen. Mr. Morgan combines executive 
talent of a high order with ability to 
produce personally. He has written 
large policies on many of America’s 
greatest men. He is one of the found- 
ers and vice-president of the Washing- 
ton and Southern Bank. Also, he is 
an owner of the White Cross Milk 
Company. 

Among leaders in this agency are 
Walter H. Klopfer, vice-president of the 
Park Savings Bank, a director of the 
Second National Bank and treasurer of 
the Board of Trade; Bruce E. Clark, 
superintendent of agents, is part cwner 
of the St. Regis Apartments, and a 
West Point man; R. W. Bolling is as- 
sociated with Mr. Clark in the owner- 
ship of the St. Regis agency apart- 
ments; Francis C. Webb is agency 
cashier. Carroll Pierce is vice-president 
of the Citizens National Bank and a 
director in the American National Bank. 


Among other producers are Stanley F. 
Hoover, F. K. Barbour, Henry B. Byrd, 
J. D. Schneider, Myron M. Parker, Jr., 
R. W. Troupe, J. Newton Brewer, 
George L. Lewis, William P. Meredith 
and H. F. Galloway. A woman’s de- 
partment is under the supervision of 
Minnie E. Carroll. 


Mr. Morgan is a close student of in- 
surance, and gives great credit to The 
Eastern Underwriter for many ideas 
which have contributed to the success 
of the agency. 

* * * 

George T. Patterson, a - one-time 
prominent figure in metropolitan fire 
insurance circles, died at his late home 
in Greens Farms, Conn., some days ago. 


He was in his 69th year. Mr. Patterson 
was president of the Clinton Fire of 
New York, years ago when that Com- 
pany reinsured in the German-Ameri- 
can, of which latter corporation he was 
elected a vice-president. Following the 
service he was identified with several 
other insurance companies, though he 
has been out of business for five years 
or more. In his palmy days Mr. Pat- 
terson was greatly interested in fire 
patrol work, and efficiently served as 
chairman of the Patrol Committee of 
the New York Board of Fire Under- 
writers. C. E. W. Chambers, who was 
secretary of the Clinton under Mr. Pat- 
terson’s administration, now and for a 
long time has been an Official of the 
Lloyds Plate Glass Insurance Company. 
* * * 

Major Bowden has been compelled to 
resign the editorship of Plico, published 
by the Philadelphia Life, because of ill 
health. He will live in the West. For 
the present the Plico will be published 
by the agency department. Jackson 
Maloney is manager of agencies. 

* * * 

Peter D. Kiernan, the aggressive 
Albany agent who is chairman of the 
legislative committee of the New York 
association of local fire insurance 
agents, tells The Eastern Underwriter 
that the Rose & Kiernan agency had 
a larger premium volume last year 
than the year before, and if these are 
times of business depression he does 
not know it. Recently, Mr. Kiernan 
had a hotel in Albany transformed into 
a business building. A sprinkler equip- 
ment was put in and every office is 
rented. Mr. Kiernan is an intimate 
friend of Martin Glynn, former Gov- 
ernor, and is not only a good talker, 
but some litterateur when it comes to 
letter-writing. He began at the foot of 
the ladder and worked his way up, 
never caring much about hard knocks, 
but giving a few in return occasionally, 
as he never has been known to run 
away from a fight. 

* 7 * 

William W. M. Clench, president of 
the Massachusetts Mutual Life, was the 
principal speaker at the dinner of the 
Life Underwriters’ Association of Koch- 
ester held on Saturday night. 

* ¢ 6 

Eugene H. Wins'ow, president of the 
Metropolitan Casualty Company, is one 
of the executors of the estate of the 
late Henry Harteau, who founded the 
Metropolitan and preceded Mr. Wins- 
low as its chief executive. By the 
terms of Mr. Harteau’s will a $35,000 
statue of Marquis de Lafayette will 
shortly be erected near the Ninth street 
entrance to Prospect Park, Borough of 
Brooklyn. The late Mr. Harteau was 
a great admirer of the gallant French 
patriot and associate of Washington, 
and desired that his appreciation be 
shown in substantial form. 

* * v 

Christian J. Wolfe, secretary at one 
time of the Kings County Fire of 
Brooklyn, died several days ago. He 
was in his 63rd year. The Kings County 
Fire reinsured in the Atlas of London 
some years ago and retired from 
business. 








*ombvtmei data tial ie 


ee 


os esate 














mastic taht tsi os 


ainsi stn Wialibiisintaiss TB tn as hel ra te ee Ae + 











February 19, 1916. 


THE EASTERN 


UNDERWRITER 








Fire Insurance Department 


HOTTEST FIRE IN THE WORLD 


EDISON BLAZE SO DESIGNATED 








Joint Report of N. F. P. A. and Nationa! 
Board Advocates Segregation 
of Hazards 





The long expected joint report on the 
Edison fire in Orange, N. J., was sent 
this week by F. J.T. Stewart, chairman 
of the executive committee of the 
N. F. P. A. to the secretary of that asso- 
ciation. Sections of the report, which 
is forty pages long and the most com- 
plete analysis of a loss outside of those 
which have been conflagrations, were 
written by Ira H. Woolson, of the Na- 
tional Board; Charles H. Fischer, of the 
New Jersey Rating Expert’s office; and 
Mr. Stewart and G. Y. Lancaster, of 
the New York Board of Fire Under- 
writers. 

Temperature Reached 3,000 Degrees 

The report says that the fire was 
the hottest in the history of insurance, 
the temperature being from 2,500 to 
3,000 degrees, and, as it also covered 
wide area, and involved studies in con- 
crete construction, a great deal of time 
was spent in investigation and upon 
preparation of findings of the experts. 
It is announced that further experi- 
ments with concrete will be made. 

In brief the report recommends the 
segregation of special hazardous ma- 
terials and sub-division of large areas 
in buildings containing only moderately 
combustible contents. It also advo- 
cates the introduction of sprinklers in 
all cases. 

In regard to nitro cellulose motion 
picture films the report says that they 
are of such hazardous nature that they 
should be stored and handled only a: 
isolated locations. Only a limited num- 
ber of these films should be exposed in 
process in any one room, and such 
rooms should be separately enclosed by 
fireproof partitions, and with approved 
fire doors. Automatic sprinklers should 
be installed at such locations, even if 
the main part of the plant is not so 
equipped. 

The location of large area frame and 
similarly combustible buildings with 
inflammable contents in the center of 
a large plant or group of buildings 
constitutes a serious conflagration haz- 


ard, placing the entire plant in 
jeopardy. 

Concrete 
Some other conclusions in brief 
follow: 


That the square type of reinforced 
concrete column is not suited to resist 
severe fire. 

That the behavior of the round col- 
umns covered with metal lath and 
plaster suggests the importance of in- 
cluding in forthcoming fire tests at the 
underwriters’ laboratories, the deter- 
mination of efficiency of different pro- 
tective steel coverings, and a series of 
tests to ascertain whether the superior 
action of these concrete columns was 


due to their shape alone or to their 
method of construction. 

Damage to floors was not relatively 
great, although there are indications 
that in many cases a considerable pro- 
portion of the original carrying capacity 
of floors has been lost. 

The destruction was not due to de- 
fective materials. The concrete, though 
varying considerably in proportion and 
variety of aggregate used, was on the 
whole of good quality. 

Lack of fire walis was censured, and 
some sharp comments are made on the 
water supply. 


CASE SOON TO BE TRIED 








Hearing in Suit of Fire Companies 
Regarding Stamp Tax to be 
Had Next Tuesday 





The case brought by the insurance 
companies against the insurance com- 
missioner of Wisconsin, to test the 
question as to whether the companies 
or the assured should pay the special 
war tax, will reach a hearing, it is 
figured on the 23rd inst. The issue was 
a lively one some weeks ago, the de 
cision of the companies finally being 
to pay the tax until a judicial inter- 
pretation of the law could be had. Wis- 
consin was the State selected in which 
to make the test. 


HOW SPECIALS INSURE 

H. E. Maxson and other specials of 
the Continental group, recently burned 
out in a fire, have moved into offices 
in the Rose & Kiernan building, A.bany, 
and have equipped same with natty 
oak furniture, which is insured in the 
L. & L. & G. Inquiry develops the fact 
that the up-State specials when insur- 
ing their personal property do so in 
the companies of other special agents, 
as it is not regarded as good form to 
carry insurance in their own com- 
panies. 


ENGINEERS AT ALLENTOWN 

Insurance engineers representing the 
National Board of Fire Underwriters 
are at Allentown, Pa., prepared to 
thoroughly investigate the fire hazard 
of the city and the means at hand for 
meeting it. A second staff of engineers 
is at Pittsburgh, and a third at Cin- 
cinnati. 








APPOINTED WAKEFIELD AGENT 

The Glens Falls Insurance Company 
has appointed Peter F. Hermann of 
Wakefield, N. Y., local agent in that 
section. Mr. Herrmann was formerly 
one of the prominent builders in New 
York city and has been connected with 
various insurance companies as an ex- 
pert appraiser. 


STOCK OF HARTFORD COMPANIES 

Investors continue firm in their faith 
in the stock of the Connecticut fire in- 
surance companies, shares of these in- 
stitutions now commanding the follow- 





ing prices: Aetna, 342: Hartford, 725 
National, 354; Phoenix, 363; Stand- 
ard, 70. 
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If you wish to simplify the problem : 
of your Agency perpiexities a visitfrom 
our Special Agent will prove of assist- 


_ conspicuously 

whose PAST is attested by its record at 
Baltimore, San Francisco, Chelsea and 
Salem; whose PRESENT is vouched by 
its resources and its good name; whose 


A NATIONAL UNION Special Agent will, if you wish, talk ~ 
with you about your business resolutions for the New Year. 
Discuss ways and means for improved efficiency. He will glad- a 
ly assist you in your plans. He will teil you about NATIONAL & 
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UNION service, facilities, courtesy, NATIONAL UNION respecta- 
bility—in short, he’s the man on the ground with a service to 
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OPPORTUNITY ENTERS WHEN THE : 
NATIONAL UNION SPECIAL AGENT CALLS || & 
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WAIVER OF FORFEITURE 
Kentucky Court of Appeals Sustains 
Position of Insurance 
Company 





Upon appeal from the decision of the 
trial court, the Court of Appeals of 
Kentucky a short time ago sustained 
the contention of the North River In- 
surance Company that waiver of for- 


feitures has no application where the 
insured himself causes the destruction 
of property. 

The language of the Court in pass- 
ing upon this point is of great interest 
to underwriters and is given herewith 
“The doctrine of waiver of forfeiture 


in fire insurance arose because of the 
occasional harshness of the forfeitures 
which may be asserted under contracts, 
the language and terms of which are 
dictated almost invariably by the ‘n- 
surer; but it ewould be a length to 
which this court will not go, to hold 
that an insurance company by negotia- 
tions had with a person who has burned 


his own premises, waives its right to 
defend an action under the policy by 
proving the insured’s own incendiary 
act.” 


SEEKS CHARTER AM ENDMENT 


Hartford Fire Would Assume _ Earth- 
quake and Other Hazards in Addl- 
tion to Fire Risk 
To enable successful competition with 
other insurance companies, not only 
here but “in foreign lands,” the Hart- 
ford Fire has petitioned the Connecti- 
cut Legislature for an amendment to 


its charter. It seeks especially author- 
ity to assume earthquake, and automo- 
bile hazards, classes of business of 
growing importance, and which other 
offices freely indemnify against. 

VALUED POLICY BILL IN OREGON 


By the terms of a bill favorably re- 
ceived in the Oregon Legislature, in- 
surance companies are required to pay 
the face of their policies in the event 
of loss, unless fraud can be proven. 











OF NEW YORK. 








Home Office, 








Western Office, 





Continental Insurance Company 
HENRY EVANS, President. 
80 MAIDEN LANE, NEW YORK. 


332 SO. LASALLE ST., CHICAGO. 


These American Companies are ‘‘ Home Industries.’ 


They deserve your support. 


Home Office, 
80 MAIDEN LANE, NEW YORK. 


Western Office, 
137 SO. LASALLE ST., CHICAGO. 





Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


HENRY EVANS, President. 





Fidelity (Fire) Underwriters 


Combined Assets $43,000,032* 
Policyholders Surplus $23,087,709 
“Includes excess deposit of $132,846.22 in Canada and New Mexico 


80 MAIDEN LANE, NEW YORK. 


OF NEW YORK. 





Home Office, 
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RE-ELECT FORMER OFFICERS. 





R. M. Bissell Continued as President of 
Hartford Fire—Palache and Wyper 
Vice-Presidents 





Directors of the Hartford Fire, of 
Hartford, at their annual meeting on 
the 10th instant, promptly and unani- 
mously re-elected all former officers for 
the new year. The complete roster is 
as follows: President, R. M. Bissell; 
vice-presidents, Whitney Palache and 
James Wyper; secretaries, Frederick 
Samson and Sidney E. Lock; recording 
secretary and treasurer, D. J. Glazier, 
assistant secretaries, Thomas H. Scot- 
land and E. A. Bolmar. 

Directors: Charles E. Chase (chair- 
man); James J. Goodwin, Theodore 
Lyman, Géorge Roberts, William C. 
Skinner, Meigs H. Whaples, R. M. Bis- 
sell, Henry S. Robinson and C. L. F. 
Robinson. 





PROMINENT AGENCY CHANGE 





C. D. Mitchell Enters Syracuse Firm— 
New Casualty Agency Organized 
by Experienced Men 





Clarence D. Mitchell, for the past 
eleven years connected with the New 


York farm department of the Home, 
and recently in the field for it, has 
purchased the interest of Harvey W. 
Jones, in the Syracuse, N. Y., agency 
of Jones and Beach. In future the 
business will be conducted under the 


name of Beach and Mitchell, Eugene A. 
Beach being the associate member. 
Benjamin R. Newhall, formerly con- 
nected with the Jones and Beach office 
as liability broker, has in connection 
with his brother James C. Newhall, 
bought an interest in the general agen- 
cy of James A. Wood, representing the 
Casualty Company of America, the re- 
organized firm to be known as Newhall 
Brothers and Wood. Offices will be 
maintained in the Grand Opera House 
building, jointly with Beach & Mitchell. 


MOTION PICTURE SHOWS 


Fire Prevention of Risks to be Enforced 
by Philadelphia Authori- 
ties 

To further reduce the fire hazard in 
motion picture houses, a series of new 
ordinances will shortly be enforced in 
Philade:phia. These provide: 

All exit doors must be equipped with 
an approved panic bolt. Slide bolts and 
floor bolts will not be permitted. The 
word “Exit,” with letters efght inches 
high, must be over each exit door in 
addition to the red lights 

No permanent rail will be permitted 
running parallel with the side walls of 
the house, with the exception of one 
to relieve congestion at the point 
where patrons enter.. A few patrons 
will be permitted to stand in the lobby 
space immediately at the rear of the 
seats in a designated portion equal to 
one-fourth of the distance from the last 
row of chairs to the front or entrance 
wall. This space to be clearly marked, 
and no standing to be permitted be- 
yond this limit. A brass rail will not 
be permitted for this purpose. 

A passage four feet wide to the rear 
of the seats may be maintained by a 
brass rail where no side exit exists. 
The entire length of the aisle must be 
kept clear at all times at the point of 


beginning through the lobby or seat 
space to the door. 
All orders regarding standing and 


rai's in existence previous to the re- 
ceipt of this commendation are hereby 
rescinded. 

Owners and managers will be held 
strictly accountable for the conduct of 
their reSpective houses, and excessive 
crowding will be considered an indi- 
cation of the lack of control and fit- 
ness under the act of Assembly and 
wi'l result in the withdrawal of the 
Neense and the closing of the house, in 
addition to the penalty provided by 


law. All other efforts having failed in 


some instances to secure the desired 
safety in management of crowds, no 
other warning will be issued. 

Licenses are issued for a house and 
its exits at the time of issuance. No 
alterations of any kind, including 
changes of seats, doors, machine booths 
or equipment, should be made without 
application and approval by the fire 
marshal’s office. 





NET SURPLUS, $7,043,103 





Hartford Fire Increased Its Reinsur- 
ance Reserve $470,000 During 
Past Year 





An increase of $470,000 in its rein- 
surance reserve emphasizes the popu- 
larity of the Hartford Fire with the ins 
suring public, and the efficiency of its 
well organized agency force. 

The latest financial statement of the 
Company shows these totals: Assets, 
$26,954,099; reinsurance reserve, $15,- 
251,453; reserve for outstanding losses, 
$1,654,270; reserve for taxes and all 
other claims, $505,272; special reserve, 
$500,000, leaving as net surplus, $7,043,- 
103, and as_ policyholders’ surplus, 
$9,543,103. 

During its more than a century of 
existence the Hartford Fire has been 
tried by a number of sweeping con- 
flagrations, from each of which it has 
emerged with added prestige and pop- 
ularity. 





TAKEN BY GERMAN AMERICAN 





Scottish Union and National Reinsures 
Its Birmingham Business and 
Leaves City 





All business had by the Scottish 
Union and National in Birmingham, 
Ala., has been reinsured in the German 
American, of New York, the former 
company retiring from the city. 





FOREIGN TRANSACTIONS 
In addition to the list published in 
last week’s issue of The Eastern Under’ 
writer, the following named companies, 
received from or remitted to their re- 
spective head offices funds during the 
past year. 


Received Re- 

Company from. mitted to. 
+Jakor, Rus. . 75,000 150,573 
Netherlands ........ 20 a dchebsil a 
FNOETROFRR, RUB. oo ccnsiese 100,000 
+Paternelle, Fr. .... 50,000 20,009 
Prus. Nat’l, Ger. 310,805 2,440 
TEAIAMORETA 26000 400,000 300,000 
+Second Rus., Rus seasinie 190,000 
Svea, Sweden ...... 24,177 3,189 
+Union & P., Spain .. 1,504 75,050 
+Warsaw, Rus. ..... ‘ 22,500 


+ Reinsurance only. 


AGENCY REORGANIZED 

The Houts, Kelle Co., fire insurance 
agents of New York city, has dissolved. 
The business will be continued under 
the name of Arthur F. Houts Co., Inc. 
The new firm is composed of A. E. 
Bradell, president, Arthur F. Houts, 
secretary and treasurer, and H. G. Boell 
and A. E. Lamont, directors, having 
been incorporated as of February 8. 
The company has taken new quarters 
on the 6th floor of 123 William Street. 





LESS OVER COUNTER WRITING 
Jersey City insurance men say there 
is less “over the counter” writing than 
formerly by insurance offices in New 
York, covering Jersey City business. 





The firm of Sprague & Clark, Dexter, 
N. Y., has been dissolved. F. A. Sprague 
has sold his interest to Clarence W. 
Crysler, of the Dexter National Bank. 
The new firm is Clark & Crysler. 





SPECIALS DRAFT USE, ETC. 
(Continued from page 1.) 
ciation, is vice-president. The secretary 
is Charles H. Smith, of the Liverpool 
& London & Globe, who is affectionate- 
ly called “The Diplomat.” rR. W. 
White, of the Queen, and H. E. Max- 
son, of the Continental, are among the 

other active members. 








ORGANIZED 1853 





ST LOUIS, MISSOURI 


Statement of Condition, December 


Surplus to Policy-Holders, $2,156, 


EDW. T. CAMPBELL, Pres. 


W. A. BLODGETT, Vice-Pres. 
CONRAD ROEDER, Ass’t Secy. 


American Central (Fire) 
Insurance Company 


31, 1914 


og en rer rye re ey $1,000,000.00 
PUR ONO go owes Saws eee we eee se ae 1,755,321.75 
Reserve for all other liabilities................ 408,563.25 
ER Oe ey eee re ee 1,156,705.48 
PORE FE 52s SR ia ines +e 0a bee $4,320,590.48 


705.48 


B. G. CHAPMAN, Jr., Secy. 


| 

















OF SOFIA, BULGARIA 


Statement, December 31st, 19 
ASSETS 


NE oe oi aa: 2's a Lacan inndey Cae oo Wie km ee 
RE ONIN, tet nhas Suttlots o HES aS aaa eee aS 
Due from other Companies.................... 
IN Hite crate Wierd ¥b-6 awe letnw Shae KREG 
WO Sok Sites Petit See Cas ise tees eh ae 
ee ee Eg ccvc.n ss eee kon bee oes 
LIABILITIES 
Cr eR nn. cutie oo ae sae a awk b ese 
EEE MARINES 5. ho Siecle els b-0s ovie nine hemes ca 
ERR ET INES on ccc iccwescsevewies 
I oo 5h Se ag, ah eats we wae Ba 
ae eee dpoehidtiatesdncwew ee Wee see dite 
Surplus to Policy Holders... ....siics.sceecss. 








Transacting Reinsurance business only. 


United States Department, Hartford, Conn. 


14, 


. $1,381,429 
- 467,897 
. 189,753 
, 18,955 


- $2,058,034 
; 1,479 


"$2,056,555 


. 288,886 


$1,484,381 
"572.174 


$2,056,555 


WM. C. SCHEIDE & CO., Inc. 


U. S. MANAGERS 


~ | 
Balkan National Insurance Company 
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ADJUSTING-PAST AND PRESENT 


DIFFERENT METHODS EMPLOYED 








S. R. Weed Tells of Experiences and 
Practices When Business Was Young 
—Present System Approved 





Samuel R. Weed, of Weed & Ken- 
nedy, spoke to members of the Insur- 
ance Society of New York on Tuesday 
evening, on “Former and Present Day 
Methods of Adjusting.” Mr. Weed pos- 
sessed a fund of amusing and educa- 
tional incidents concerning claim settle- 
ments in the past which were listened 
to with great interest by those present. 
A summary of his paper is given below: 

There are many and radical differ- 
ences in the ancient and modern ad- 
justing methods, Mr. Weed asserted, 
particularly in New York city and the 
vicinity. Some of the unprogressive 
“old fogies” of the business claim that 
the changes are not all improvements 
but the present day practices are ap- 
proved by all the companies and the 
system of co-operation is nearly per- 
fected. 

History of Present System 

The system of adjustments used in 
New York city to-day originated in Cin- 
cinnati in April, 1875. An adjusting 
company was formed in which the 
twenty-two stock and five mutual com- 
panies then doing business in the city 
participated, W. O. Robb and W. N. 
Bamenit, two men now active in New 
York fire insurance circles, being con- 
nected with the organization. 

In 1876, the adjusting conditions in 
New York city were particularly bad, 
there being no co-operation whatever 
between either the companies or he 
individual adjusters to correct abuses. 
In exceptionally large losses, the com- 
pany officials sometimes got together 
and agreed on the amount of the claim, 
but they never chose one adjuster no 
matter how many companies were on 
the risk or how great the loss. 

The first trend toward effective co- 
operation started in Chicago in 1879 
among the individual adjusters as a 
result of the conflagration, when a 
private salvage corps was organized. 
This is still in existence. Previous to 
this there had been a great deal of 
scandal, the companies being accused 
of grossly overcharging and cheating 
in settling losses. 

The New York Board was organized 
in 1961 and the committee on losses 
and adjustment instituted, most of the 
rules of which are still used. This 
committee had authority to take charge 
of all losses where three or more com- 
panies were involved and they had in 
their possession a list of approved ad- 
justers who were assigned to each loss 
by the secretary of the committee. 
Their expenses were paid by the secre- 
tary and not deducted from the amount 
of the claim as had previously been 
the practice. It was found that this 
plan eliminated many of the evils; it 
(a) reduced expenses of the company 
(b) stopped al suspicion of graft and 
crookedness and (c) provided quicker 
and more equitable settlements for the 
assured. The harmonious working of 
the loss and salvage committees per- 
mitted the collection and accumulation 
of important data on all suspicious fires 
which are invaluab’e for future ref- 
erence and now enable all such cases 
to be investigated and the company 
advised prior to the payment of the 
claim. In this way the companies were 
also able to settle their losses in an 
open and public way that avoided the 
suspicion attendant to private adjust- 
ments. Thus, by putting competent 
Men on the committee, settlements 
were made that would have been im- 
possible under the former system of 
employing a mason or carpenter ‘o 
make the adjustment on specific losses 
where a technical knowledge was -e- 
quired. 

Imperfections and Remedies 

The pian which was in operation in 
Chicago at this time did not work out 
so well. The committee deducted their 
salary and expenses from the amount 


of the settlement, giving rise to many 
siories of crookedness. There was much 
criticism of the methods of choosing 
the committee as a result. 

Neither did the New York plan cs- 
cape criticism and suspicion. One case 
in a New York factory in 1878 where 
a case of silk valued by the owner at 
$700 burned, a salvage man, through 
misrepresentations, bought it for $190, 
later selling it for $500 and when the 
transaction became public, there was 
a regular hornet’s nest for those con- 
cerned. Through increasing expcri- 
ence, such incidents became more and 
more rare, but there were many other 
fau‘ts to be weeded out before the plan 
was perfected. 

It was usual at this time to empley 
a large number of adjusters on each 
case no matter how small the fire, en- 
cumbering action and giving no satis- 
faction. The differences between the 
adjusters were conspicuous on the 
smaller fires and finally reached the 
crisis where each company established 
a loss department which successfully 
eliminated a great deal of unnecessary 
repetition of labor. 

Public Adjusters 

The first public adjuster was a man 
who was fair to both the assured and 
the companies, building up an enviable 
reputation through the equity of his 
settlements. He operated throughout 
the exchange territory and in few cases 
was his estimate disputed. But ine 
type of public adjuster who shortly 
sprung into existence was corrupt in 
the extreme. Their arrangements with 
and inducements to the brokers were 
one of the greatest evils of the busi- 
ness. They employed all kinds of -le- 
vices to secure retainers against com- 
petition and to increase their compensa- 
tion, usually 5 per cent., according to 
the ignorance of the assured. Condi- 
tions became such that those who were 
honest withdrew from the business 
rather than be suspected of wrong io- 
ing while others were prosecuted for 
their acts. It was charged that che 
adjusters were hard and grasping 
sharks and tricksters but it was next 
to impossible for them to serve the 
company and the assured without get- 
ting the reputation for being trick:. 

Adjustment of Conflagration Losses 

Until 1871, there had been no organi- 
zation for the handling of such a loss 
as the Chicago conflagration. In this 
instance the adjusters formed a sort of 
clearing house in which each company 
participated and the losses were settled 
on their merits. Thus the companies 
ivoided all criticism. 

In the San Francisco fire in 1906, 
there were many peculiar circumstances 
surrounding the settlement of the loss- 
es. Mr. Weed told of one instance 
where a number of adjusters were 
gathered when a Chinaman entered 
and, when he had been directed to the 
adjuster representing the company in 
which his property was insured, held 
up a policy. The adjuster said “sev- 
enty-five cents on the dollar.” When 
the Chinaman was assured that this 
was what the “white man” was getting 
he accepted a draft for three-quarters 
of the face of his policy. The building 
was in the heart of the burned district 
and the adjuster took it for granied 
had been totally destroyed. It later 
developed that the building had not 
been touched and that the Chinaman 
had sought the adjuster to cancel h'‘s 
policy and get the return premium. 

This and many other instances of 
the lax settlement of losses tended ‘o 
show that the present day system, if 
not perfect, is, at any rate, a very great 
improvement and, as Mr. Weed put +t, 
“by their fruits shall ye know them, 
and no one has suggested that a return 
be made from the existing conditious 
to the former practices of adjusting” 





PRESIDENT BISSEL TO SPEAK 

R. M. Bissel, president of the Hart- 
ford Fire, has accepted an invitation to 
be the speaker at the annual dinner 
of the Insurance Society of New York. 
The affair will be held some time in 
April, the exact date to be determined 
later. y 





FIRE 
EXTINGUISHER 


IVES, not protection alone, but that which 

is equally important, the constant feeling 

of security. Aside from its efficiency when the 

fire does come, it repays its modest cost a hun- 
dred times a year in peace of mind. 


The convenient size of this extinguisher, its 
readiness and ease of operation will mini- 
mize the fire peril in school or factory, hotel 
or theatre, hospital or home. 

Write nearest office for full information-- 
send a postal now. 
Brass and Nickel-Plated Pyrene Fire Extin- 
guishers are included in the lists of 
appproved Fire Appliances issued 
by the National Board of 
Fire Underwriters. 


INSPECTED BY 


LABORATORIES inc | 
pone 119 we 644476 








Pyrene Manufacturing Co., 1358 Broadway, New York 











Aberdeen, S. D. Boston Chicago Duluth Nashville Richmond 
Alton id: rt Cincinnati Fargo, N. D. New Orleans St. Louis 
Anderson, S.C. Buffalo Cleveland Jacksonville Oklahoma City St. Paul 
Atlanta Butte layton Louisville Philadelphia Salt Lake City 
Baltimore Charlotte, N.C. Denver Memphis Phoenix San Antonio 
Birmingham Charlest’n, W.Va. Detroit Milwaukee Pittsburg York, Neb 


PACIFIC COAST DISTRIBUTORS: Gorham Fire Apparatus Co., San Francisco, Los Angeles, 
Seattle. Distributors for Canada: May-Oatway Fire Alarms, Ltd., Winnipeg, Toronto, 
Distributors for Great Britain and the Continent: The Pyrene Co., Ltd. 19-21 Great Queen St. 
London, W. C. 
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HARTFORD FIRE INSURANCE CO. 


HARTFORD, CONN. 
Abstract of Statement year ending December 31, 1914 


ASSETS 


Cash on hand and in Bank , 

Cash in hands of Agents and in course of transmiss 
Rents and Accrued Interest .... : 

Real Estate Unincumbered .............. 

Loans on Bond and Morigage (ist lien) 0 
Loans on Collateral Security ... ene 30,000..0% 
Stocks, at Market Value ; 3,2 
Bonds, at Market Value ...... 








Rs, ceed e an sumitea eee ttl ied 
LIABILITIES 

Capital Stock, Fully Paid 
Reserve for Unearned Premiur 
Reserve for Outstanding Losses ...... ; 
Reserve for Taxes and all other Claims 
Special Reserve NEES a ) 
Feet CIE iach cccectsccnccecéodeiges 79043,103.12 


$9,543,103.12 


CHAS. E. CHASE, 


Chairman of Board of Directors 
> ‘ LOCKE, Secretary 


R. M. BISSELL, 
President 
WHITNEY PALACHE, Vice-President 
JAMES WYPER, Vice-President GLAZIER, Rec. Secy. and Treas. 
FRED’K SAMSON, Secretary . A. BOLMAR, Assistant Secretary 
THOS. H. SCOTLAND, Ass’t Secretary 


ron 


Pacific Department, San 
California 
DIXWELL HEWITT, Gen’l Agent 
ADAM GILLILAND, Ass’t Gen’l Agent 


Western Department, Chicago, 
Illinois 
DUGAN & CARR, General Agents 
. C. BOORN, Ass’t General Agent 
. J. PURCELL, Ass’t Gen’l Agent 
. W. MORRISON, Ass’t Gen’l Agent 
Southern Department, Atlanta, Texas Department, Dallas, 
Georgia Texas 
EGGLESTON & PRESCOTT, Gen’l Agents J. B. HEREFORD, General Avent 


Agencies in all the Prominent Localities throughout the 
United States and Canada 
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WANT STAMPING OFFICE 





Meeting in Newark of Casualty Asso- 
ciation of New Jersey This 
Week 





The question of maintaining for 
North New Jersey a stamping office 
through which all business shall go 
after being written was discussed on 
Wednesday of this week at a meeting 
in Newark of the Casualty Association 
of New Jersey, attended by company 
representatives and agents. North 
Jersey has been overlooked by the 
Workmen’s Compensation Bureau which 
has its hands full with other problems, 
which seem to be growing. So there 
does not seem much chance of North 
Jersey getting attention. 

The stamping office 
operated on similar lines to those 
maintained by fire companies, may 
solvé the problem. Byron Conklin, of 
Jos. M. Byrne Co., is secretary of the 
Casualty Association of New Jersey. 


proposition, 





BIG USE AND OCCUPANCY LINE 





Companies Write $1,500,000 for Mass & 
Wallstein Chemical Manufactur- 
ing Co.—Honig, Broker 





Companies have written $1,500,000 
use and occupancy on the plant of 
Mass &Wallstein Chemical Manufactur- 
ing Company, which is to be started this 
month in the lower end of Newark. 
The Company has had six hundred men 
rushing the building to completion. It 
is reported that gun cotton will be 
manufactured for one of the European 
belligerents. No drying will be done. 

The line was placed by Henry Honig 
& Son. 





“| TOLD YOU SO.” 





Stock Companies Escape Wall Paper 
Loss Because Risk Would Not 
Stand Low Rate 





The New Jersey Rating Office, which 
turned down a request for a lower rate 
on the plant of the Enterprise Wall 
Paper Co., Collingwood, N. J., can say 
“I told you so,” the risk having burn- 
ed. It was insured in the mutuals. Re- 
cently, the rating office was asked to 
quote 2 rate in competition with the 
mutuals. It was found that the equip- 
ment was single supply, not covering 
the entire building; the construction 
was ordinary brick joist; non-standard 
floor openings and a warehouse was 
only half sprinklered. So the request 
was denied. 

The loss is 90 per cent. 





WOMAN INSURANCE MANAGER 


Bertha L. Collins, manager of the 
fire insurance department of Guerin & 
Williams, Newark, is now one of the 
most interesting figures in the New 
Jersey field. She has been associated 
with fire insurance for fifteen years, 
starting with the T. W. Griffith Co., as 
stenographer and general clerk. Ten 
years ago she went with Guerin, Stead- 
man & Williams, (now Guerin & 
Williams), working her way from 
stenographer to chief clerk and then to 
manager. At the present time she is 
studying special hazards, rate-making 
and fire insurance law. She already 
has devoted considerable attention to 
office system and general efficiency. 

Miss Collins is a graduate of business 
college and high school and for some 
time did newspaper work in Morris 
County for local and New York news- 
papers. Her tact, courtesy and ability 
have made her popular in fire insurance 
circles. 





COUNTY FUND INSURANCE 
An interesting bill in the New Jersey 
legislature is that of Assemblyman Gil- 
bert, “authorizing first-class counties to 
establish fire insurance funds.” 


AN INTERESTING AFFAIR 





Insurance Club of Manhattan Holds 
Initial Banquet at the McAlpin 
—A Pronounced Success 
The first annual reception and ban- 
quet of the Insurance Club of Manhat- 
tan was held Saturday at the Hotel 
McAlpin. The wives of the members 
and guests turned out in force and 
were each presented with attractive 





favors in the form of cut glass bud 
vases. 
President Stanton Bower extended 


the welcome of the Club to the guests 
and spoke a few words about the work 
of the entertainment committee. A. C. 
Muller, chairman; Herbert Samuels, Le 
Roy Gold and Samuel Silvergold. He 
reviewed the organization of the Club 
and what it aimed to accomplish. Mr. 
Bower announced that the music was 
furnished by a member of the Club, 
Joseph Webb, and several of the num- 
bers on the program were provided by 
members and the guests. 

Then followed a few words from 
Arthur C. Muller, vice-president; C. E. 
Gambel, secretary, and Le Roy Gold, 
treasurer. “Sheriff’’ McKay presented 
a “bull” iron cross to Harry Maas, 
making a few remarks on the why and 
the wherefore of the presentation, 

Among the guests of the Club who 
are well-known in the local underwrit- 
ing world were: Lawrence Fay, Chas. 
Wickham, Geo. Ross, Jas. Chamberlain, 
Arthur Stebbins, E. H. Woodward, Geo. 
Pease, Edw. Bauer, Wm. Reynolds, 
Geo. J. Jaeger, H. C. Baker, J. W. R. 
Drayton, Leon Hernandez, Geo. Sutton, 
G. J. Kelly, ‘Harold J. Samuels, E. F. 
Gordon, Wm. H. Almy and W. F. Har- 
rison. 

The success of this little affair of the 
Insurance Club of Manhattan proved 
conclusively that the younger genera- 
tion have established an organization 
which is here to stay and promises to 
be a credit to the fraternity. 





BALKAN NATIONAL INS. CO. 

Among the well patronized compa- 
nies transacting fire reinsurance busi- 
ness solely in this country is the Bal- 
kan National of Sofia, Bulgaria, the 
United States headquarters of which 
are at Hartford, W. C. Scheide & Com- 
pany, Inc., being managers. 

In its United States branch on Jan- 


uary 1, 1915, the Company had well 
selected assets of $2,056,555; an un- 
earned reserve of $1,130,495, and a 
policyholders’ surplus of $572,174. 


Mr. Scheide is an experienced and 
able underwriter, evidence of which is 
supplied by the career of the Balkan 
National on this side of the Atlantic. 

PROFIT IN WAR RISKS 

That there is profit in writing war 
risks is evidenced by the fact that one 
of the rubber companies has paid a bro- 
kerage concern in New York (Hage- 
dorn & Co.) $150,000 in premiums since 
August 1, 1914, and has never had a 
loss. The rates for war business not 
only fluctuate from day to day, but dif. 
fer among companies, and when a bro- 








NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 1811 


Agents Desired at Unrepresented Points 





ker has a risk to place it is customary 
to go along William street on a shop- 
ping expedition to place the insurance 
with the lowest bidder. 

Marine men are very much interest- 
ed to note what will happen after Feb- 
ruary 18, the date on which the war 
zone decree, aimed at the shipping of 
the allies, becomes effective. 





TO WRITE HAIL INSURANCE 

In order to write hail insurance as 
well as fire insurance in the State of 
Oklahoma, the Security Insurance Com- 
pany, of New Haven, secured from the 
Connecticut Legislature an amendment 
to its charter. 





“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 
Lesses Paid - - $85,000,000 
Losses Paid in U. 8S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








John C. Paige Co. 


INSURANCE 
65 Kilby St. Boston, Mass. 











WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
FIRE and MARINE 


UNITES STATES BRANCH 
January 1, 1915 
ED bitutadtincuedrtisnasgweneet $2,543,973-35 
rr 1,076,347-75 
W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 

















For The Protection Of Its 
Policy Holders 


THE HANOVER | 


Fire Insurance Company 
HAS A 





Cash Capital - : $1,000,000.00 
Cash Assets - - 4,743,233.00 
Cash Surplus to Policy 

Holders - - - 1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. » 


R. EMORY WARFIELD - President 
JOSEPH McCORD .- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec’y 


JAMES W.HOWIE - .- 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Gen. Agent 








Re-Insurance Reserve 


NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 
Cet MMi is csa cide icctcves, 


Reserve for Unpaid Losses and All Other Liabilities... . 
<i Bree 
pg lf ere re 
During a successful record of 58 years this Company has paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JOBRN KAY, Vice-President and Treasurer 


Reh Sas bade a Sweee 2,720,038.31 


J. K. MELDRUM, Assistant Secretary 


$1,000,000.00 
2,845,185.81 
273,985.87 


$6,839,209.99 


A. H. HASSINGER.,. Secretary 














ASSETS 
Real Estate (Equity) .............. 
Mortgage Loans 
Bonds (Market Value).............. 





Agents’ Balances 
Interest and Rents Due and 
All other Assets 


Total 


New York City Agent, 














ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 
New York City. 


First National Fire Insurance Company 
of the United States | 


WASHINGTON, D. C. 


STATEMENT OF CONDITION DECEMBER 3lst, 1914 


Sa oie eed $ 254,500.00 Outstanding Fire Losses ...................8 39,278.41 

235,600.00 Unearned Premium Reserve ................- 244,603.01 
esi i al tats e Accrued Charges on Real Estate............ 18,646.29 
ve eeeeee 972,966.29 AE iad finns thw ete mebace 8,156.78 
eran aca 38,387.53 Capital Stock Fully Paid.........$877,275.00 
Pree 81,266.65 Capital Stock Partially Paid...... 22,260.70 

BO nce heehee es seccardeseeens 407. 

Me atcAnae 27,215.03 — ae 
ma wie 4,692.31 Surplus to Policyholders ...................$1,303,943.32 
cencenen $1,614,627.81 WOE cccwesscncvccsiccecscensssves ce dene 


Brooklyn Agent, 


JOHN E. SMITH, Managing Underwriter 


FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y.. 








LIABILITIES 
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“The Claim--The Proof of Loss--When Is Loss Payable ?”’ 


Resume of Talk by Robert J. Fox Before Insurance Society 
ot New York 








(Continued from last week.) 


The retention of proofs filed after the 
time limit where acts are done which 
may mislead the insured into believing 
that the objection will not be taken, 
may estop the company from insisting 
on the breach. 

Waiver of Proofs 

Specific instances have been consid- 
ered of the application of the doctrine 
of waiver and estoppel in_ rela- 
tion to the proofs of loss where there 
has been some attempt at compliance 
and it might be wise to add a word as 
to the character of the action by the 
company or authorized representatives 
that would make unnecessary the filing 
of any proofs of loss: *(a) where the 
action of the company has induced the 
assured not to make proofs; (b) where 
it recognizes liability and indicates that 
proofs will not be required and (c) 
where the company makes it apparent 
that the furnishing of proofs would be 
a useless formality—by denying lia- 
bility. 

We must not overlook, however, in 
this connection, the provisions of the 
policy to the effect that the company 
shall not be held to waive any of the 
conditions or any forfeiture by any act, 
requirement or proceeding on its part 
relating to the appraisal or the exam- 
ination. 

This provision of the policy has been 
held binding in the following cases but 
the point whether an examination or 
appraisal might be held to waive proofs 
of loss was not in question and not 
considered. 

In Gibson Electric Company vs. In- 
surance Companies (10 App. Div., 225 
aff'd. 159 N. Y., 418), it was held that, 
under a standard: policy, proceeding 
with an appraisal was not a waiver 
of forfeiture. A similar case is Walker 
vs. Insurance Companies (156 N. Y., 
628). 

The case of Pattrovitch vs. Insurance 
Companies (68 Hun., 304-308, aff’d., 143 
N. Y., 73) would seem to be an author- 
ity for the statement that the examina- 
tion would not be a waiver of proofs of 
loss and the case of Rodemacher vs. 
insurance Companies (75 Hun., 83), 
while very close, can be distinguished 
for the reason that there were ap- 
parently acts other than the appraisal 
in question. 

In Rhode Island (Fournier vs. Insur- 
ance Companies, 23 R. I., 36), it was 
held that under such a provision, no 
waiver of proofs would result from a 
demand for an appraisal; while in Ken- 
tucky (Smith vs. Herd, 60 S. W., 841), 
involving a policy containing a similar 
provision, it was held that by an ap- 
praisal there had been a waiver of 
proofs of loss; and in Wisconsin 
(Badger vs. Insurance Companies, 49 
Wis., 396), where there was no such 
provision, it was held that calling an 
examination within sixty days from the 
fire was a waiver of proofs of loss. 

It may be said, therefore, that in this 
State, the provision would be binding 
and that no waiver or estoppel as ta 
proofs of loss -could be based upon an 
examination or appraisal called within 
a reasonable time. 

There are cases in this State holding 
that an examination called (Carpenter 
vs. Insurance Companies, 135 N. Y., 
298), or an appraisal instituted (Bishop 
vs. Agriculture Insurance Company, 130 
N. Y., 488), after “tardy” proofs would 
waive the forfeiture; they may be dis- 
tinguished, however, for the reasons 
(a) they were decided before the 
Standard Policy took effect and the 
provisions were dissimilar, and (b) 
there were other facts taken in connec- 
tion with the examination or appraisal 
which were in fact the basis of the 
court’s decision. 

Who May Be Examined? 
A question of even more importance 


frequently comes up and is not easy 
of solution—who may be examined un- 
der this provision of the policy? The 
policy, it is true, states that it is the 
insured and the inquiry arises whether 
the company has the right to examine 
any other person than the assured. In 
a recent case in our own City Court, 
Friedman vs. Insurance Companies, N. 
Y. Law Journal, May 20, 1913 (affd. 
without opinion at the Appellate Term 
of the Supreme Court, May, 1914), it 
was said by the court, in denying a mo- 
tion to set aside a verdict where the 
jury had been permitted to consider 
whether the company was justified in 
insisting upon the examination of the 
son of the assured, in view of the in- 
sured’s statement that he knew noth- 
ing about his books and that his son 
knew all about them, that the jury was 
entitled to consider whether or not the 
failure to produce the son, who was 
under the contro] of the insured, con- 
stituted performance of the terms of 
the contract of insurance on the part 
of the plaintiff and the verdict was not 
disturbed. While there does not seem 
to be any other decision on the subject 
which a diligent search of the books 
discloses, it is not unreasonable to as- 
sume that whenever the question is 
presented it will be determined from 
the standpoint of commonsense. It was 
intended that the company should, by 
that provision, have an opportunity to 
satisfy itself as to the facts and cir- 
cumstances surrounding the fire and 
claim, and that such an inquiry under 
the provisions would be useful for that 
purpose, not futile or fruitless. 

It may be said, however, in this con- 
nection, that the company has the ab- 
solute right to the examination of the 
insured; and it may be of interest to 
consider the effect of an offer of a re- 
ceiver of bankruptcy to submit to ex- 
amination in the absence of the assured 
and as a substitute for him. That par- 
ticular situation arose in Georgia and 
the Court held (Sims vs. Assurance 
Society, 129 Fed., 804), that such a re- 
ceiver could not in respect to the right 
of the company to an examination un- 
der oath, take the place of the assured. 

When Are Losses Payable? 

The result from the present condition 
of the law, in this State at least, would 
seem to be: 

(1) That the loss becomes payable: 
(a) within sixty days after notice and 
the filing of formal proofs which com- 
ply with the requirements of the policy 
if, in the meantime, no appraisal or 
ascertainment of the loss be had; (b) 
where there has been an award, the 
loss is payable sixty days from the 
making of the award unless proofs of 
loss were filed after the making of the 
award when the loss will not be pay- 
able until sixty days from such filing; 
(c) if the loss be determined by agree- 
ment between the insured and the com- 
pany, it will be payable sixty days from 
said determination unless proofs of loss 
were filed subsequent to that time, in 
which case, it would become not pay- 
able until sixty days from the time of 
filing. 

(2) The suit is sustainable only after 
the loss becomes payable and the in- 
sured has fully complied with such re- 
quirements as have been demanded 
within a reasonable time. If, therefore, 
the time limit has passed and the loss 
payable, the insured, upon complying 
with the requirements could sue imme- 
diately. 

Twelve Month Limitation 

The time begins to run from the day 
on which the fire occurred, and it may 
happen that, when an appraisal is not 
made until after the expiration of the 
period, a suit will be sustained. In 
Austen vs. Insurance Companies (16 
App. Div., 86), a suit brought within a 
month after an award and more than 
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twelve months from the fire, was held 
timely; the delay, it was said, being 
due to dilatory action on the part of the 
appraisers. 


AMERICAN CENTRAL FIRE 
For over 60 years the American Cen- 
tral of St. Louis, has been the leading 
fire insurance company of the Middle 
West, a position which it promises to 
hold for years to come. 


With total assets of $4,320,590, the 
Company has a policyholders’ surplus 
of $2,156,705, thus heavily fortifying its 


contracts beyond the 
ample reserves. 

E. T. Campbell is president of the 
American Central; W. A. Blodgett its 
vice-president; B. G. Chapman, Jr., secre- 
tary and Conrad Roeder, assistant sec- 
retary. 
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REDUCES BROKERS LICENSE 
Proposed Amendment to Colorado Law 
Would Make Annual Fee $10 
Instead of $25 
Various changes in the Resident 
Agency Law of Colorado have been pro- 
posed, all in the interest of the home 

agent and against non-residents. 

One suggested amendment reduces 
the annual license fee for brokers from 
$25 to $10, but coupled therewith is the 
proviso that “no person shall be licen- 
sed as an agent, broker or solicitor to 
do fire or casualty business, who is not 
a resident of this State (Colorado).” 


Enters Brokerage Field 


J. J. McDonald, son of the late 
Western manager of the Connecticut 
Fire, has opened a brokerage office at 
Chicago, and will endeavor to turn to 
practical account his insurance knowl- 
edge and wide general business ac- 
quaintance. 





The New World Life Insurance Com- 
pany will hold its agency convention in 
San Francisco on October 3-8, 1915. 





“The Leading Fire Insurance Company 
America” 





CASH CAPITAL - $5,000,080.00 
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Secretary 
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Assistant seonre’ 
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RALPH B. IVES 
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USE OUR CAPACITY 


The problem of the local agent who has outside insurance to place beyond 
the capacity of admitted companies to accept, is solved. 

Simply remember that Marsh & McLennan's capacity is practically unlimited 
and that our Special Surplus Line Department will handle all details promptly 
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-1913- ————1913— —— 
Premiums Losses Premiums Losses 
Received Incurred Received Incurred 

21,104 10,439 8,226 1,896 
94,580 62,586 94,843 49,410 
67,763 43,679 69,970 43,090 
67,212 24,213 60,697 41,376 
20,017 4,711 16,201 3,128 
113,133 46,022 104,267 38,829 
60,565 32,535 41,641 52,201 
88,584 51,314 80,926 41,757 
252,246 165,205 235,067 204,104 
28,194 7,156 1,422 4,296 
483,726 237,665 455,007 236,397 
913,551 559,457 755,605 459,179 
648,963 265,033 596,817 286,005 
270,483 159,662 315,215 182,013 
5,055 4,097 4,979 49 
154,750 98,998 203,109 141,864 
72,454 33,480 57,361 34,399 
89,020 43,299 86,359 40,328 
273,234 164,556 256,930 169,939 
60,092 7,755 ee asdran 
150,837 74,431 126,053 78,235 
700,105 340,888 665,628 343,616 
107,829 45,113 94,579 29,897 
1,089,663 506,573 1,087,483 620,777 
103,130 42,478 93,225 50,917 
130,340 67,815 150,589 76,191 
370,495 187,647 379,896 173,366 
121,047 78,292 75,893 19,679 
514,550 217,414 494,206 240,855 
1,045 956 pion he nagiads 
252,93 107,532 251,488 98,395 
234,570 127,698 455,071 127,780 
190,462 77,036 195,624 88,230 
183,386 104,221 123,992 41,471 
197,793 85,521 191,254 82,731 
452,222 288,32 417,612 233,410 
155,651 97,488 179,089 171,716 
624,200 260,175 550,283 246,822 
72,454 33,480 57,361 34,399 
390,659 214,862 430,299 276,684 
36,055 20,673 43,604 14,348 
390,479 212,549 385,181 219,359 
150,177 68,781 146,471 80,924 
404,080 177,071 398,683 189,291 
145,582 71,504 156,433 97,711 
124,349 66,916 110,421 59,489 
72,005 29,622 61,431 20,869 
697,957 447,236 636,516 392,826 
1,097,449 616,556 1,130,641 663,633 
266,744 123,977 267,988 128,880 
290,627 143,556 273,340 138,094 
370,706 169,838 395,244 206,152 
236,83 117,316 236,677 136,045 


200,480 138,317 203,698 111,924 
479,617 240,205 488,915 274,249 
81,711 48,836 74,864 39,142 
78,776 45,779 74,945 55,223 
60,420 28,661 16,359 307 
79,514 39,876 102,330 39,777 
273,947 90,905 251,351 139,362 
506,892 220,840 526,089 297,458 
128,027 51,927 119,542 65,132 
176,931 160,178 170,402 85,084 
138,866 66,790 127,872 70,093 
9,804 3,127 9,730 1,695 
112,713 80,204 126,574 97,928 
46,617 23,32 48,152 18,190 
86,500 47,265 76,013 38,682 
49,061 9,709 31,111 3,358 
84,606 62,883 92,995 91,017 
149,209 85,190 141,168 63,064 
236,654 93,444 177,627 79,255 
46,551 6,095 was enn 
84,184 34,735 96,425 61,119 
10,006 7,720 1,406 Medea’ 
30,756 50,475 66,107 32,331 
615,838 296,744 634,530 268,042 
234,126 82,854 227,630 133,716 
648,447 371,257 568,549 323,645 
95,900 37,314 96,688 21,172 


16 THE EASTERN UNDERWRITER 
PREMIUMS RECEIVED AND LOSSES INCURRED IN NEW YORK STATE FOR PAST THREE YEARS 
1914 -1913- 1912 _ ——— 1914 —_—_ 
Premiums Losses Premiums Premiums Losses Premiums 

Received Incurred Received Tacurred Received Incurred Received Incurred 

Abeille, Francé ..... 45,075 27,844 $48,303 $22,320 $38,240 $22,932 Maryland Motor Car 
Aachen & Munich ..208,635 95,886 216,109 82,369 206,328 81,592 i ea FR eh g Te 29,434 9,402 
*Aetna, Conn. ..... 1,168,729 586,034 1,167,212 548,424 1,202,600 652,363 *Mass. F. & M...... 81,676 54,874 
Agricultural, N. Y. ..400,727 225,286 416,881 179,294 396,199 219,723 Mechanics, Pa. ..... 61,030 29,238 
mopeny, NM. TF. .cscen 128,128 84,840 137,408 77,089 134,775 88,507 Mech. & Tra., La. 61,737 34,616 
*Alliance, Pa. ..... 112,282 52,133 117,289 54,089 130,628 64,083 Merchants, Col. 18,109 6,053 
Allemannia, Pa. ..... 150,654 75,810 143,858 87,933 151,732 69,380 Merchants, N. Y. ...113,682 28,733 
*American, N. J... 355,041 148,320 375,151 173,007 397,472 216,925 *Mich. Com’l, Mich. . 66,581 40,353 
Am. Druggists ...... 11,190 6,521 10,261 7,892 9,176 3,584 Mich. F. & M., Mich 92,208 43,778 
*Am. Central, Mo. ..145,266 188,253 273,755 150,626 263,359 169,026 Milwaukee, Mech. 219,855 118,050 
tAnglo Am., Ill, .... 26,010 Be § .atvenmy Oe manatee Ee esane.  .saenes Minn. F. & M. ..... 39,171 11,910 
Arizona, Aris. ...... 33,677 16,065 19,174 8,222 66 ..«.... +tMoscow, Russia 441,800 261,675 
*Assur. Co. of Am. .. 64,165 12,669 71,938 40,354 71,244 22,127 +Munich, Ger. ..... 953,426 503,999 
Atlas, England . .220,009 139,085 146,806 115,931 221,884 96,917 National, Conn. ..... 627,368 272,375 
*Automobile, Conn. 4,705 Sn re ane ee ee National Ben. F., Pa. 272,393 141,603 
7Balkan Nat’l Bul.. 250,230 219,439 289,506 232,089 195,795 117,027 Nat’l Brew’s, Ill. .... 5,597 1,390 
*Boston, Mass. .....345,774 225,571 384,578 220,336 394,629 282,112 Nat’l Lumber, N. Y. 61,968 9,728 
British Amer., Can. ..186,756 78,109 235,663 87,983 237,890 128,835 Nat’l Union, Pa. 148,926 116,010 
Buffalo Ger., N. Y. .122,682 99,075 170,793 82,465 162,917 84,257 Nationale, France 67,613 41.767 
Bulgarian Ist . -201,350 149,850 226,974 180,405 ed si coccses NOW Branewiek .:... 80,062 44,854 
Caledonian, Scot. ...340,862 202,974 363,074 162,333 349,823 220,565 New Hampshire 274,189 151,458 
Caledonian, Amer. ... 7,789 5,203 8,612 4,798 8,502 3,640 New Jersey, N. J....122,066 59,430 
California, Cal. ..... 12,188 ROO le OO ee Oe eee Netherlands, Hol. 72,345 22,108 
Camden, WH. J... ..e65 236,021 129,159 216,812 119,894 233,302 166,504 *Newark, N. J..... 171,055 91,972 
Capital, N. Hi... ... 82,814 44,03 89,638 42,809 92,700 36,284 *Niagara, N. Y. ..... 673,341 348,738 
Century, Scotland .. 32,100 cca CEST ame Cr a fe ro Nord-Deutsch, Ger. ..148,852 90,067 
Citizens, MO. occ. 165,257 98,898 174,718 128,820 210,291 96,979 N. B. & M., Eng. ..986,486 547,259 
City of New York ..146,951 86,947 167,859 86,565 174,298 81,315 N. B. & M., N. Y. ..118,070 53,074 
Cleveland Nat’l, O. . 3,350 eee ne WE) rr no ee re Northern, N. Y. ....150,129 77,909 
Colonial Assur., N. Y.110,850 8,485 102,381 36,778 47,940 21,607 Nor. Assur., Eng. 393,899 205,167 
Col. Nat’l, Mich.... 30,365 19,854 3,065 1,500 ae ee ....... ?tNorthern, Rus. ....138,140 83,531 
Commerce, N. Y... 53,479 38,112 61,375 43,475 70,460 50,167 North River, N. Y...434,978 205,171 
*Com. Union, Eng.. 942,333 35,098 639,648 311,607 612,925 379,882 North’ton, Minn 1,704 4 
Com. Union, N. Y.. 104,935 34,531 68,893 25,886 56,923 28,956 *Northwestern Nat. .235,363 131,558 
Com’wealth, N. Y. ..190,383 92,449 161,562 64,125 157,429 106,446 Norwich, Un., Eng. 214,670 144,739 
Concordia, Wis. 153,228 74,167 154,489 76,789 137,720 76,610 Occidental, N. M..... 504 901 
Connecticut, Ct. ... 425,855 237,021 417,549 232,649 426,557 198,690 *Orient, Conn. ..... 179,475 80,941 
*Continental, N. Y..1,070,117 506,509 1,064,984 513,026 1,041,473 455,042 *Old Colony, Mass... 79,825 53,310 
Ce. of Piila., Pa.:... 76,705 43,679 106,689 59,332 84,051 43,338 Pacific, N. Y....... 121,647 66,819 
Det. F. & M., Mich..103,725 51,683 103,997 51,218 Satan Sa. fC Var 253,422 116,480 
Detroit, Nat’l 47,434 28,141 43,137 23,558 jes ....... Paternelle, Fr. 81,196 76,382 
i ee Bo cece 68,361 39,044 76,950 46,588 85,287 50,122 Pennsylvania ...... 432,220 301,443 
Dubuque, Iowa ..... 76,877 42,508 86,721 44,996 57,087 36,011 Peoples Nat’l, Pa 149,074 81,367 
Eagle, New Jersey... 19,058 De: aches assess. amen Necomee Phoenix, Conn. ..... 607,794 293,154 
*Equitable, R. I. . 42,604 21,991 52,464 38,101 133,267 62,590 +Phenix, France 67,613 41,767 
*Fidelity-Phenix . 739,305 331,959 722,391 365,777 744,063 332,111 Phoenix, Eng. ...... 358,526 179,692 
Fire Assn., Phila... 537,928 352,276 519,129 298,117 548,580 374,892 Pittsburgh, Pa. 31,000 25,831 
Firemens, N. J.... 406,810 247,473 406,385 199,191 447,557 270,891 Potomac, D. C. ...:. 6,047 20 
Firemens of D. C. .. 17,075 3,144 19,333 4,963 1,812 sovcces SETOV-Wasn., R. I. 386819 186,103 
First Nat'l, D. C. ... 38,773 ee , ecuate” | Gudée a opteecad. . seemaces Prumisn Natl ..... 135,292 70,393 
+First Rus., Rus. ...383,437 162,575 322,418 149,038 309,467 139,703 *Queen. New York ..403,703 221,074 
*Fireman’s Fd., Cal. 445,023 234,495 442,497 268,974 327,658 199,691 Reliance, Phila. ....121,769 69,878 
Fire Re-France .... 184,949 Den “Salen 5 i phaneene  Aitets.~ abtetan Rhode Island ....... 119,283 73,450 
+Frankona, Ger. ... 147,989 74,808 55,998 28,303 52,806 19,400 Richmond, N. Y.... 79,167 30,661 
Franklin, Pa. ........231,369 164,492 256,667 134,181 249,145 162,698 *Rossia, Russia 79,167 30,661 
General, France .... 96,589 52,677 80,295 47,861 87,013 41,305 *Royal, Eng. 1,050,981 543,837 
German, Ill. ........239,619 165,021 240,852 86,760 106,309 46,451 Royal Exch., Eng. ..261,825 153,714 
German, Pa. ....... 110,436 70,279 117,794 66,956 116,009 67,538 Russian Re-Ins. .....295,828 165,348 
German, W. Va.... 59,252 65,225 69,293 44,459 50,520 38,087 t+Salamandra ........ 409,983 240,017 
yerman Alli. N. Y...113,645 72,931 138,403 77,352 142,485 73,955 Scottish Union ..... 373,042 216,503 
Ger. Amer., N. Y. .1,419,512 680,547 1,437,108 712,012 1,563,758 833,203 Security, Conn. ..... 217,944 121,628 
German Amer., Md. _ 65,667 34,794 71,702 35,991 67,502 29,500 Second Rus., Rus. ..163,993 97,680 
German Amer., Pa. 83,556 48,790 78,885 51,823 60,166 42.236 SBenece, NM. FT. .....5 15,962 4,052 
Germania, N. Y. ....473,636 217,108 502,270 181,650 518,355 214,359 +Skandia, Sweden ...135,447 101,483 
Girard F.& M,. Phila. 61,491 36,847 72,015 36,672 87,458 59,182 Springfield, Mass. 474,372 300,687 
Glens Falls, N. Y.. 489,842 293,317 499,474 267,705 483,672 301,443 Standard, Conn. 82,057 50,506 
*Globe & Rutgers... .669,550 352,398 652,447 371,752 728,355 400,144 Standard, N. J. ..... 79,870 50,738 
Gran. State, N. H.. 34,756 21,527 37,591 8,006 33,644 28,497 Sterling, Ind. ....... 96,346 48,302 
Hamburg-Bremen .173,173 112,303 208,071 108,204 228,768 172,084 So. German ...... 105,556 49,975 
Hamilton, N. Y. .... 18,526 26,091 27,922 34,987 51,231 95,350 Stuyvesant, N. Y 180,169 100,748 
Hanover, N. Y. ..... 349,174 221,076 420,973 221,887 419,185 200,049 Sun, England ....... 458,349 257,274 
*Hartford, Conn. ..1,493,749 750,869 1,481,446 620,264 1,473,138 749,048 Svea, Sweden 128,917 77,479 
*Home, N. Y. ..2,927,658  1.613,585 2,842,713 1,609,939 2,799,152 1,746,303 Swiss, National 289,417 181,826 
Humboldt, Pa. 109,400 aa te ace Maree | uae ee +Swiss, Reinsur. 131,147 54,477 
*Ins. Co., of N. A. ..588,754 343,941 609,009 312,975 632,308 413,742 Teutonia, Ohio .... 11,352 2,431 
*Ins. Co., State Pa.. 176,771 91,828 224,014 149,524 248,177 145,137 Teutonia, Pa. ....... 11,352 2,431 
7International, N. Y. ...... 80,478 433,954 317,504 533,945 275,176 Union, New York ..112,678 73,741 
Imperial N. Y. ..... 65,804 PE  ccccdatenes epitavien. UeevectelssG.. ~bbeneee oe Union, France ...... 58,797 19,718 
+Jakor, Russia ......409,983 239,788 340,687 230,522 384,805 199,852 Union Assur., Eng. .. 86,820 56,550 
Knicker., N. Y. ...... 19,476 3,841 7,415 ateiale-d atone ....... United Firemens 107,608 46,415 
Law U. & R., Eng.. 77,087 67,076 141,344 79,384 152,253 110,917 Union & P., Spain ..152,144 84,547 
*L. &L.&G., Eng...1,498,934  ...... 1,626,827 871,337 1,729,539 1,045,329 United States 239,065 99,418 
L. & L. & GN. Y.. 13,764 2,027 4,826 eee 5,541 7,172 Urbaine, France .... 62,811 29,311 
Lon. Assur., Eng. ..351,927 168,476 379,401 185,465 372,569 162,038 Va. F. & M., Va. 87,483 56,464 
*Lon. & Lan., Eng. ..383,653 173,561 404,181 117,019 383,436 186,056 Vulcan, Cal. ........ 9,293 4,315 
Lumber, N. Y. ...... 60,721 16,877 87,121 57,237 111,958 59,175 Vulcan, New York 49,890 13,022 
Lumbermens, Pa. .. 36,206 19,212 37,035 15,566 37,629 25,081 Warsaw, Rus. ....... 43,715 47,539 
L. & L. L. & Guar., Eng.19,950 105 Ceeniatia s| wcioaeandir) saeaneeee Westchester, N. Y. .543,391 302,632 
*Western, Can. ..... 204,551 188,827 
; Williamsburg City ..474,924 333,608 
Marine business included Reinsurance only. Yorkshire, Eng. 93,654 40,612 
PROHIBITS NAMING BROKERS financial corporations when loaning On the other hand the general broker 





Measure Before New York Legislature 
Aimed at Present General 
Practice 





Insurance brokers as a rule sympa- 
thize with the measure now before 


the New York Legislature prohibiting 


money upon buildings from designating 
the channels through which the fire 
insurance upon the property shall be 
placed. 

The loaning institutions maintain 
that the practice is due to their desire 
to have the insurance properly taken 
care of, and that the designating cf 
parties by them assures such result. 


asserts that it bars them from doing 
business with parties who would other- 
wise deal with them. 





New York Broker Suicide 
Clarence L. Fabre, a well known in- 
surance broker of New York city, com- 
mitted suicide at his home in Brooklyn 


on Monday night. He had experienced 
financia] difficulties, and since the first 
of the present year his business had 
been placed through the office of E. E. 
Hall and Company. 

M. Fabre was an unusually capable 
solicitor, and at one time~the firm of 
which he was senior member—Fabre 
and Menzies—controlled a highly profit: 
able business. : 
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UNIQUE PLATE GLASS CONTRACT 





United Cigar Stores Company Proposes 
Policy to Cover Its Risk— 
Peculiar Features 





The United Cigar Stores plate glass 
risk covering over 800 stores in the 
United States, which insurance the 
corporation has carried itself for sev- 
eral years past by a contract with the 
Pittsburg Plate Glass Company for re- 
placements, has been insured this year. 
We understand that the policy is issued 
in blanket form and covers all interior 
and exterior glass of every description 
in all or any of the stores throughout 
the country. The risk has been of- 
fered to several companies which did 
not regard it favorably because of the 
past experience when it was insured 
several years ago and also because of 
the fact that the assured demanded 
that a policy be issued substantially in 
the following form: 





UNITED CIGAR STORES COMPANY 


For Account of Whom it May Concern 

In consideration of a deposit premium 
of four thousand five hundred sixty 
dollars ($4,560), it is hereby under- 
stood and agreed that this policy cov- 
ers all inside and outside plate glass 
in all stores and or premium and or 
merchandise stations of the assured 
anywhere in the United States of 
America. 

It is further understood and agreed 
that all glass used by the company in 
making replacements of assured’s brok- 
en plate glass is to be selected glazing 
glass, the kind and quality described as 
new American polished plate, full 4in. 
thick, free from all defects; all glass 
for wall case doors to have 1%4in. bevel; 
all plate glass mirrors to be of Amer- 
ican plate glass, beveled 1%4in. and of 
uniform thickness, viz., ™%4in., perfect- 
ly silvered and free from all defects, 
blemishes and sand holes. Where re- 
placements of plate glass shelves are 
made, the edges of the glass are to be 
ground and polished, the glass to be 
full 5-16in. thick. 

Replacements of lights in store fronts 
must be made within twenty-four hours 
after notification. The replacements of 
broken show case tops must be made 
within twenty-four hours, but if only 
cracked, then replacement must be 
made within forty-eight hours. Other 
breakages are to be replaced within 
seventy-two hours after notification, 
and in the event of the failure of the 
company to make replacements within 
the above specified time, the assured 
sha'l have the right to purchase the 
glass and have the installation made 
by local glazier, at the expense of the 
company. 

It is a further condition of this policy 
that no salvage glass of any kind will 
be used in making replacements for 
the above assured, and that in case of 
replacements being necessary on any 
special cut or design plate glass, the 
new glass must match the o!d in every 
particular and detail. 

Immediately upon the taking effect of 
this policy, the company will furnish 
the assured with a list of the names 
and addresses of their representatives 
in every city or town in the United 
States, in which the assured has one or 
more stores and or premium and or 
merchandise stations. It is agreed that 
verbal or written notice to any of the 
company’s local agents shall be consid- 
ered notice to the company of a break- 
age, and the company shall notify their 
various representatives that this insur- 
ance is in force. The company agrees 
that it will maintain a representative 
in every city where assured shall have 
a store or stores and or premium and 
or merchandise stations. 

NonCancellable 

It is understood and agreed that this 

policy shall remain in full force and 
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effect for a full period of twelve months 
from date of issue, anything contained 
in the printed portion of this policy 
to the contrary notwithstanding, but at 
any time thereafter, this policy may 
be cancelled pro rata by either the 
assured or the company, by giving 
sixty days’ notice in writing. 


The schedu'e attached to and form- 
ing part of this policy is a list of the 
stores and or premium and or merchatr- 
dise stations which the assured had in 
operation at the time of attachment of 
this policy, but this insurance shall 
automatically be extended to cover any 
additional stores and or premium and 
or merchandise stations which the as- 
sured may acquire, premium thereon to 
be computed on a pro rata basis and 
adjusted at the next following annual 
adjustment; likewise, if any stores and 
or premium and or merchandise stations 
are discontinued, this insurance shall 
cease in reference to such stores and 
or premium and or merchandise sta- 
tions, and the premium in reference 
to same will be adjusted pro rata at 
the time of the next following annual 
adjustment, the attachment or discon- 
tinuance of the insurance becoming ef- 
fective as of the date occupied in the 
case of additional stores and or sta- 
tions and as of the date vacated in the 
ease of discontinued stores and or sta- 
tions, excepting that if the assured or 
other party carry specific insurance on 
any of the plate glass covered here- 
under, which the assured is protected, 
then this insurance shall not apply. 


The advance premium on this policy 
is based upon eight hundred locations, 
at the rate of fourteen dollars and 
twenty-five cents ($14.25) per location 
for three years, payab'e in advance, 
forty per cent. at the commencement 
of the policy, thirty per cent. at the 
commencement of the second annual 
period and thirty per cent. at the com- 
mencement of the third annual period. 

The premium op this policy will be 
adjusted pro rata at the eypiration of 
each annual period of twelve months, 
according tothe actual number of stores 
and or premium and or merchandise 
stations covered under this policy; the 
additional or return premium to be 
paid to or by this company, as the case 
my be. 

Attached to and forming part of policy 

of the Insurance Company. 





This unique contract contains some 
very unusual features which, it is 
needless to say, are decidedly to the 
assured’s interest, and it is not very 
surprising that the underwriters did not 
fall over themselves to bind the risk 
first. Among the most prominent pro- 
visions of the contract is a requirement 
that only new plate glass be furnished 
in replacement of any losses that 
might occur. In fact, it contains a 
specific provision that no salvage glass 
whatever be used. This would certain- 
ly be a hardship to the insurance com- 
pany on the risk, for a large proportion 
of the plate glass replacements all 
over the country are made with salvage 
glass. Another feature is the require- 
ment that replacements must be effect- 
ed within 24 hours after the notifica- 
tion or the assured will have the right 
to replace the glass at the company’s 
expense. It is hardly necessary to 
comment on this other than to say that 
it might prove to be very costly to the 
company. It should be noted also that 
the contract covers a period of three 
years and contains an agreement 
whereby the usual five days’ cancella- 
tion notice is eliminated and one sub- 
stituted binding the company contin- 
uously for a period of practically 14 
months. It is said that the corpora- 
tion has paid out on the average of 
approximately $4,500 per year for its 


plate glass replacements, so it would 
appear that, unless the premium se- 
cured is considerably more _ than 


that amount, the risk would not prove 
to be a bonanza. 





It Is Continuous. 
Thirty Short Lines. 


3 S. William Street, New York City 
80 Maiden Lane, New York City 


Protection Unrestricted 


The AMERICAN FIDELITY COMPANY’S New Fidelity 
Bond for Financial Institutions Covers ANY DISHONESTY. 
It Is Not Based on the Warranties. 


It Gives First Salvage to the Assured and Contains Less Than 


OFFICES 


Also Accident, Health and Burglary Insurance 


416-20 Walnut Street, Philadelphia 
212 Bakewell Building, Pittsburg 








BOTH ORGANIZATIONS NECESSARY 


By N. E. Turgeon, Buffalo, Chairman of Board of Directors of Agents’ 
Association, and President of the Insurance Federation. 








There seems to be something of con- 
fusion in the minds of many of the 
casualty and surety agents located in 
the State of New York with reference 
to the work to be undertaken by the 
New York State Casualty and Surety 
Agents’ Association and that of the 
Insurance Federation of the State of 
New York and as it is difficult through 
any other method to reach those most 
vitally interested, I am, at the request 
of President Armstrong, of the Cas- 
ualty and Surety Agents Association, 
addressing this communication to The 
Eastern Underwriter with the request 
that you give publicity to same. 


While it is true that the Insurance 
Federation of the State of New York 
was organized for the protection of 
individuals ergaged in the insurance 
business in any of its various lines, 
those, who are engaged exclusively or 
nearly so in the casualty branch, should 
not fail to 1ecognize that it happens 
that the interests of those engaged in the 


casualty insurance business are particu- 
larly in need of attention at this time, 


and while it is the duty of those in con 
trol of the Federation to lend every 
possible ass:stance, which is being done 
continuously and conscientiously, cas- 
ualty men should recognize that the 
burden rests upon them and that they 
should rally cheerfully and promptly to 
the support of the organization, which 
is laboring exclusively to the end that 
their business conditions may be bene- 
fited. They should also recognize that 
in the fire and life branches of the 
business, there are strong organiza- 
tions, which have manfully met and 
overcome obstacles in the past, and 
which wou:d in the future unquestion- 


PROMINENT SPEAKERS SECURED 


Superintendent Hasbrouck, C. M. Hol- 
land and J. Thom to Address Cas- 
ualty and Surety Agents 





Executives of the New York State 
Casualty and Surety Agents Associa- 
tion, determined sometime ago that the 
fourth annual gathering of the organi- 
zation, to be held at Syracuse on the 
26th, would be worthy the business, 
and thoroughly justify attendance 
thereat of agents from any part of the 
State. 

With that end in view a program has 





ably rally to the support of the Federa- 
tion were 


their individual interests 
p.aced in jeopardy. 

It is high time that some of the gen 
eral and many of the local casualty 
agents in this State awoke to the 
fact that back of the policy which they 
may place to-day or the premium which 
they may collect, there is a fundamental] 
principle, an advancing sentiment, an 


ever increasing realization on the part 


of those most ardent in their labors, 
namely, “The greatest good to the 
greatest number.” A realization that 


unless the principle governing the con- 
ditions, under which we are laboring, 
is maintained and advanced, the indi- 
vidual and his business must, of neces 
sity result in absolute failure It is 
high time that selfish ideas were side 
tracked and that the train of progress 


was given a clear track propelled by 
the power of a united endeavor. The 
New York State Casualty and Surety 
Agents’ Association has demonstrated 
its helpfulness to casualty and surety 


agents. It has enjoyed in a high de- 
gree local co-operation among its mem 


bers, but there are many good casualty 
and surety men, who do not as yet 
belong to the association. Perhaps this 
is because of a lack of faith in each 
other. If this is so, it is high time 
individual ideas, doubts and suspicions 
were buried and that hands were joined 
for the protection of our existence. The 
business of casualty insurance to-day, 
largely by reason of our apathy and 
neglect, is on the defensive. Let us profit 
by experience in the past, let us pull 


together in the future, giving generous 


ly of our time, our energies and our 
money, that we may make of our future 
a noble and honorable existence 

been prepared and a class of speakers 
of unusual merit secured 

The cpening session of the conven 
tion, Secretary G. T. Amsden advises, 
will be held on Friday morning next, 
officers for new year bring chosen at 
the time. Later Leon Senior of the 
Compensation Rating Board will ad 
dress the members, and with them dis 
cuss “any matter relating to merit rates 
and schedules.” 

In the evening there will be addresses 
by Superintendent of Insurance Hz-s 
brouck; Charles M. Holland, manager 
of the Royal Indemnity, and John Thom, 
general superintendent of the Standard 


Accident 





HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 


ENGLAND 
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A MISUNDERSTOOD PROPOSITION 





Attorney of Continental Casualty De- 
fines Meaning of “Insurance Clause 
of an Accident Policy” 





Holding that “no single proposition 
of insurance law is so generally mis- 
understood as that applicable to the 
proper interpretation of the insuring 
clause of personal accident policies,” 
Martin P. Cornelius, associate general 
attorney of the Continental Casualty 
Company, of Chicago, in a recent ad- 
dress before the Insurance Institute of 
Hartford, elucidated the general 
ject. 

In part Mr. Cornelius said: 

“The obvious explanation is that this 
insuring clause gives only a limited 
coverage. The full coverage is given 
by the insuring clause of a life insur- 
ance policy and, in drawing the insur- 
ing clause of so-called personal acci- 
dent policies, the companies have en- 
deavored in a few words to limit lia- 
bility to only a fraction of the cover- 
age given under the life policy. In the 
very nature of things, therefore, 
hundreds of border line cases have 
arisen. In such cases it is necessary 
in order to arrive at a correct conclu- 
sion to have thoroughly in mind the 
principles of construction applicable 
and to reason very closely in applying 
them. 

“The insuring clause was not pri- 
marily evolved by the application of 
principles of logic and sound reason- 
ing after thorough consideration of 
all the pertinent factors including ety- 
mological distinctions. On the con- 
trary, I imagine that in its primitive 
form it was conceived by some wide 
awake, progressive agency man who 
had no clearly defined idea of the pre- 
cise coverage given and had not the 
ability or desire to consider those sub- 
titles of construction necessarily aris- 
ing in connection with an attempt to 
cover a part of a logical whole.” 

In discussing “Accidental Means” 


sub- 


Mr. Cornelius said that the mere fact 
of the occurrence of an injury does 
not carry with it the conclusion that 
such injury was effected by accidental 
means. Many injuries are accidental 
which are not effected by accidental 
means. Having once determined that 
the insured las received a bodily in- 
jury and that it was effected by acci- 
dental means it becomes necessary to 
inquire further whether such injury 
may be properly considered as the sole 
cause of death. 





CORRESPONDENCE COURSE 

For such of its agents as care to 
avail themselves of it, the Preferred 
Accident Insurance Company of New 
York, maintains an _ efficient corre- 
spondence course. Instruction in the 
essentials of business getting is given 
by men of successful experience, who 
have and are now securing substantial 
incomes from the sale of accident and 
health policies. 





ONLY FORM NOW ISSUED 

Practically the only form of bank 
burglary policy now issued by the in- 
surance companies is that prepared in 
conjunction with a committee from the 
American Bankers Association. Al- 
though copyrighted by the latter organi- 
zation permission to write the contract 
has been secured by practically all of 
the insurance offices. 





ANNIVERSARY POLICIES 
In commemoration of its 30th anni- 
versary the Preferred Accident, of New 
York, is issuing a series of new health 
and accident policies, each of which 
contains highly attractive features, and 
which sell for modest premiums. 


A bill has been introduced in the 
Pennsylvania Senate prohibiting insur- 
ance companies issuing health and acci- 
dent policies from canceling them ex- 
cept upon written application by the 
insured. 












No Red Tape and 
No Delay 





Incorporated April, 1905 


Hlinnis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 
Liberal Commissions _ :: 
WRITE TO DAY 


Local Agents Wanted Everywhere 


Attractive Contracts 








F. & C. MEN MEET 





Assistants’ Association Holds Annual 
Gathering in This City—Have 
Enjoyable Time 





Members of the Assistants’ Associa- 
tion of the Fidelity & Casualty Com- 
pany, and their guests, numbering in 
all one hundred and thirty-five enthusi- 
astic casualty men, held their annual 
gathering at Reisenwebers, this city, on 
Thursday last. 

Metropolitan Manager Sturgis and 
Assistant Agency Superintendent Kel- 
ly, were in charge of the affair, which 
proved highly enjoyable. Souvenirs 
were furnished by the assistant depart- 
ment managers and by E. E. Clapp and 
Company. 





TOKIO ENTERS AUTO FIELD 

The Tokio Marine, of Tokio, Japan, 
of which Appleton & Cox, of this city, 
are the United States attorneys, has 
been licensed to do an automobile busi- 
ness in the leading States. The Com- 
pany has been transacting a marine 
business in this country for the past 
three years and now has facilities for 
handling automobile risks as well. 





EXAMINED BY REQUEST. 

At the request of the Georgia Casu- 
alty Company of Macon, an examina- 
tion of its affairs is being conducted by 
the Committee on Examinations of the 
National Convention of Insurance Com- 
missioners. 


OFF FOR SOUTH AMERICA 


John Dymock, assistant treasurer of 
the Casualty Company of America is 
leaving to-day for a seven weeks’ pleas- 
ure trip to South America, accompa- 
nied by his wife. He has never taken 
a vacation since his connection with 
the Company four years ago and is 
greatly in need of one as a result. 

As a token of their good will and 
appreciation, his friends and associ- 
ates in the home office presented Mr. 
Dymock with a solid silver cigarette 
case with an engraved facsimile of his 
signature and a suitable inscription, to- 
gether with the wherewithal to fill the 
case. A large delegation from the 
office wished the couple bon voyage at 
the pier. 





NAMES GENERAL AGENTS 


The Globe Indemnity, of New York, 
has appointed the L. F. Neaf Agency, 
composed of L. F. Neaf and Edward 
G. Roberts, of Pittsburgh, as general 
agents for central Pennsylvania with 
headquarters at Harrisburg. Mr. 
Roberts is general agent of the Globe 
at Pittsburgh while Mr. Neaf was for- 
merly of the firm of Miller Brothers 
& Neaf, representing the American 
Surety Company in Harrisburg. 





As Kentucky general agents in its 
casualty lines, the Casualty Company 
of America has appointed Reutlinger 
and Smith of Louisville. 











Established 1869 


and Public Utility Bonds 


55 John Street 


434-6 Walnut Street 








First Mortgages on Real Estate .. 
Cash on hand and in Bank .. 
Interest due and accrued .. 
Premiums not over three months 

due in course of collection.... 


LONDON GUARANTEE AND ACCIDENT COMPANY, LIMITED 


_ Twenty-Second Annual United States Branch Statement 


DECEMBER 31, 1914 


ASSETS 


Government, Municipal, Railroad 


5,000.00 
168,653.09 
69,103.70 


862,638.93 


EASTERN DEPARTMENT 
F. J. WALTERS, Resident Manager 


New York City 


STOKES, PACKARD, HAUGHTON & SMITH 


Resident Managers, Middle Department 


Philadelphia, Pa. 


Head Office - CHICAGO, ILLINOIS 


LIABILITIES 


Compensation and Liability 


Claim Reserve: 


Departments 
Credit Department 

All Other Departments 
Reserve for Reinsurance 
Reserve for State Fees 
Taxes 


ooeee . oe 


Reserve for Commissions on out- 
standing premiums and all other 


Liabilities ...... gt chttdice tata 


Surplus to Policyholders ...... 


Writes: Employer’s Liability, General Liability, Workmen’s Compensation, Workmen’s Collective, Elevator, Teams, 
Automobile, General Accident, Health, Credit, Burglary and Boiler. 


. 177,039.27 


- 1,663,750.82 


oeeee 


U. S. Branch 1892 


-$1,735,092.30 
134,113.21 


57,315.42 





259,804.19 $4,027,115.21 





907,035.7 
$4,934,150.95 








ELMER A. LORD & CO. 


Resident Managers, New England Department 


145 Milk Street 





Boston, Mass. 


GALLIVAN & O’DONNELL, GENERAL AGENTS 
‘ Rooms 25 and 26 Wilcox Building 


48 Custom House Street 


Providence, R. I. 


F. W. LAWSON, General Manager 
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Usually the first and by 
far the most frequent 
obstacle confronting the 
agent when soliciting is 
the assertion by the prospect, that 
while he believes insurance to be a 
good thing and would like a policy he 
“cannot afford it.” If he honestly 
analyzed the proposition rather would 
he conclude that he could not afford to 
be without proper protection, a fact 
that should be driven home with all 
the logic possessed by the solicitor. 

Appreciating human nature and the 
proneness of most of us to dodge in- 
convenient responsibilities, the manage- 
ment of the Commonwealth Casualty 
Company, of Philadelphia, has this to 
say to its agents concerning the can’t 
afford it excuse; for excuse and not 
reason it is: 

“Don’t let it worry you—don’t lose 
heart. It is just human nature and 
we all do the same thing. Stop to 
think! If a man tries to sell you some- 
thing isn’t it your first inclination, as 
a rule, to put up your guard and get 
on the defensive? But it is up to the 
salesman—if he is persistent, if he is 
a good salesman, if he really succeeds 
in interesting you, if he shows you that 
he is selling an article you really need, 
something you can use to advantage in 
your household, something that will 
in the long run save you money, you 
take notice, and if you are sufficiently 
impressed, you will find a way to make 
the purchase, you will find the money, 
notwithstanding your first assertion 
that you didn’t need it, didn’t want it, 
couldn’t afford it and didn’t have the 
funds. 

“So it is in selling health and acci- 
dent insurance. You approach a pros- 
pect; but, of course, he doesn’t want 
it. How can he be convinced that he 
does want it? Now salesman, it is up 
to you to show him and this you can 
do in a hundred ways. His opening 
speech and the objections he hurls at 
you are strong arguments to prove to 
him that he needs protection. 

“He can’t afford it—has no money— 
his position is not a hazardous one— 
he believes he is germ proof. Well, 
what if he should become disabled, can 
he afford to be without the income 
from health and accident policy, even 
though he should not sustain a com- 
plete loss of i:come? His expenses are 
increased by doctor bills, medicine, spe- 
cial diet and possibly a trained nurse. 

“Whether his position is a dangerous 
one or not, whether he wears talismans 
or tokens, whether he was born with 
a Caul or the Seventh son of the Sev- 
enth son, he is not safeguarded in any 
way from meeting with an accident. If 
he reads over the news columns of the 
daily papers, he cannot help but ap- 
preciate the unusual elements of hazard 


“Can't 
Afford It” 


Special Talks With Local Agents 





which daily jeopardize the life and limb 
of employer or employe, sometimes dis- 
abling him for a period of time that 
often iengthens into months, and very 
often resulting fatally. Accidents are 
no rare instances, but actual happen- 
ings every minute of the day, and it is 
the man whose position is not a haz- 
ardous one who may be the next victim 
of the unsuspected and unlooked for.” 
s * #* 


Appreciating that the 

Satisfactory very life of an insur- 

Claim Settle- ance company depends 

ments largely upon _ satisfy- 

ing its loss claimants, 

the Standard Accident of Detroit, ad- 

dresses its agents upon the important 
subject in this wise: 

Every claim is, of course, based on 
the policy. Well, then, what is the 
policy? Primarily, a contract. Every- 
one has more or less of an idea as to 
what a contract is. According to Mr. 
Webster it is a “formal writing which 
contains the agreements of parties, 
with the terms and conditions, and 
which serves as a proof of the obliga- 
tion.” If there had been such an in- 
stitution as accident insurance when old 
Noah Webster was alive, he couldn’t 
have used much better words to have 
defined “the policy,” could he? 

To make a contract valid there must 
be a consideration. In this instance, 
there are two; urst, the truthfulness of 
the statements contained in the appli- 
cation; second, the payment of the pre- 
mium. In return for these the Com- 
pany agrees to do certain things—just 
as many as its experience shows it can 
do for the consideration asked. 

So, the Company has designed a 
policy and placed it on the market. 
That policy was evolved in one of two 
ways. It was based on a certain pre- 
mium, as in the dollar policy, and the 
maximum coverage tnat could be put 
into the policy for the money deter- 
mined. Or, the policy itself with broad- 
er coverage was the basis and the 
amount of additional premium neces- 
sary to charge determined. 

The policy then is a contract given 
for a consideration and is a business 
proposition between an individual and 
the Company, and the policyholder gets 
value received—every cent—that years 
of careful study and conservative man- 
agement have shown possible to give 
for the premium charged. 

When the policyholder expects the 
Company to make an exception in some 
instance, as we have all known to be 
the case at some time or other, he is 
asking for something for which he has 
not paid—something which has not 
been contracted for. He would not ex- 
pect to receive anything for which he 
had not bargained in any other kind of 
a business contract. Why should he 
expect it in an insurance contract? 





LABOR “MEN IN DOUBT 


Cannot Decide Whether to Favor or 
Oppose New Measure in 
New Jersey 





Representatives of labor organiza- 
tions debated for several hours on 
Thursday last, the advisability of fav- 
oring an amendment to the Workmen’s 
Compensation law of New Jersey, with- 
out reaching a decision. 

The measure under review plans set- 
tlement of compensation claims in the 
State instead of by the courts as now. 
While many of the labor leaders en- 
dorse the suggested measure, others 
are bitterly opposed to it. 





Auto Truck Losses Severe 

According to recently compiled sta- 
tistics, the automobile experience on 
commercial trucks in Greater New 
York shows a 78 per cent. loss ratio. 
With 17% per cent. commission in ad- 
dition to this, it is to be seen that the 
companies are not making any great 


profit on this class of business. Many 
of the brokers could not understand 
why such a high rate was necessary, 
and have been complaining according- 
ly, but the combined ratio above noted 
should prove illuminating. 





BAN ON FOREIGN TRAVEL 


Appreciating the increased danger to 
which travelers are subjected because 
of the great European war, the Pacific 
Mutual Life, of Los Angeles, Cal., “has 
temporarily put the ban on risks travel- 
ing off the mainland of the United 
States or Canada until the great and 
unusual hazard is eliminated” the Com- 
pany advises, “every applicant, new or 
renewal, residing or traveling off the 
mainland, must be submitted to the 
Company.” 


MILLION DOLLAR BOND 
A fidelity bond for one million dol- 
lars has been issued by the National 
Surety Company of New York, to the 
Colorado State Treasurer. 











W. E, SMALL 


A STRONG CASUALTY COMPANY 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 
MACON, GEORGIA 


Writes the Following Forms of CasualtyfInsurance 


BURGLARY 
Agemts Wanted in Undeveloped Territory’ 
Apply PETER EPES, Agency Manager, Home Office 


President 


Surplus and Reserves over $800,000 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GENERAL ACCIDENT 
FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








Home Office, 


ALAA ACCIDENT 


R. R. CORNELL, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
47 CEDAR STREET 
Chartered 1874 


OF ‘THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 


Reliable and Energetic Agents Wanted 


POLICIES 


ALONZO G, BROOKS, Ass’t Sec. 








92 Liberty Street, 


i nesncutiives ssmae caine 


Surplus over all Liabilities . . 





The Fidelity and Casualty Company of New York 


Annual Statement, December 31, 1914 
ia nnn dns ésintindtarnieennkn cue 


oS buen — 8,319,608.72 
Se eee 


Losses paid to December 31, ‘1914. ’ sist 


THIS > ane: gp ISSUES CONTRACTS AS FOLLOWS: 
ent, Health god . Enegeanees Bur, 


oe Whatmore Surety Bonds ay Mo a Si 
ee es 


Damage), pk “Sageeel Injury, Property Damage and 


{ —~7— Dragsigw. Own and Landlords, 
Insurance; Fly- oallineusance. 


New York, N. Y. 


$11,858,729.53 


1,000,000.00 
2,539,120.81 
48,580,800.32 


Ser Larceny, 
urance—Employers, Public, Teams 


Elevator, Workmen’s Compensation — 








OPPOSE PRIVATE SETTLEMENTS 


Labor Union Leaders Fight Proposed 
Amendment to New York 
Compensation Law 





Although such practice is in vogue 
in a number of States, representatives 
of labor organizations are opposed to 
the suggested amendment to the Work- 
men’s Compensation law of New York, 
permitting settlements to be made by 
parties other than the, Compensation 
Commission. 


The proposed change in the statute 
was offered with a view to expediting 
loss settlements and reducing the ex- 
pense involved, the present practice be- 
ing highly cumbersome and costing 
considerable money. 

A number of large labor employers, 
on the other hand, favor the new idea, 
and so expressed themselves at a legis- 
lative hearing at Albany a few days 
ago. 





GOES WITH FIDELITY & DEPOSIT 

Indianapolis, Ind., Feb. 16th.—H. W 
Carey, one of the most prominent cas 
ualty men in this State, has accepted 
a general agency connection with the 
Fidelity and Deposit Company, of Bal- 
timore. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
GIABILITY, STEAM BOILER, ACCIDENT. 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Managm 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





PHILADELPHIA MANAGER 

Milo A. Nealy has been appointed 
manager of the Philadelphia office of 
the G-obe Indemnity Company for cas- 
ualty business. He was formerly a 
compensation assistant in the New York 
office of the Travelers. M. T. Russell 
and Stanley Kite, who have been con- 
nected with the Philadelphia office of 


the Globe since it was opened, will be 
associated with Mr. Nealy. All surety 
lines of the Globe will be handled at 


the Quaker City as usual through the 
office of T. P. Murphy, resident man 
ager of the surety department. 
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February 19, 1915. 























In benefits to policyholders, the “Oldest Company in America” has again surpassed all 


former achievements. 


Total Amount Paid Policyholders, $69,032,809.59 


The above total, including death claims, endowments, dividends, surrender values, etc., 
amounted to $1,327,554 for every week in the year, $228,585.46 for every day, and $28,573.18 
for every hour, counting 302 working days of 8 hours each. The total paid to policyholders 
during the year exceeded the amount received directly from them by $10,612,872.70. Other 


The Mutual Life 


Insurance Company of New York 


In 1914 


notable features of the Company’s business at the end of the year were 


Insurance in Force ................ $1,612,574,168.00 
Admitted Assets .................. 611,033,800.53 
Net Policy Reserves ............... 496,438,884.00 
BE CE rc icacesiakseee ens 85,482,390.33 
Total Disbursements ............. 80,013,720.06 


The amount of new insurance paid for during the year, including dividend additions, was 


$147,720,038. 








SE III, 6555 oon 4s 0-0'e ore ave in ve 
Mortgage Loans ........... 
Loans on Policies .......... 
Bonds and Stocks .......... 
Interest and Rents due and accrued ....... 
Premiums in course of collection ......... 
Cash ($3,689,744.78 at interest) .......... 
Deposited to pay claims .... 


Total Admitted Assets 


Balance Sheet, December S3lst, 1914 


ASSETS 


eee eT $22,129,049.53 
(aaleas ewes 127,415,467.26 


LIABILITIES 


90,766,345.11 





patel eaeaae 353,752,949.56 Premiums, Interest and Rents paid in 
7,590,552.84 || Ee ye nari eet 1,294,032.09 
4,450,552.06 | Miscellaneous Liabilities ................ 659,355.39 
4,039,717.02 | Taxes, License Fees, etc., payable in 1915. . 651,210.00 
Re hy Lee eee 889,167.15 Dividends payable in 1915 .............. 16,939,320.89 
Reserve for future Deferred Dividends .... 70,834,884.23 
Contimmency Beserve .......ccccccscsccs 12,647,615.19 
pence $611,033,800.53 | Total Liabilities ..........$611,033,800.53 


ED «is a ivegu pens wa enepane eae 
Supplementary Contract Reserve ......... 
Other Policy Liabilities ................. 


$496,438,884.00 
3,696,764.05 
7,871,734.69 











For Terms to Producing Agents, Address 


34 NASSAU STREET 


GEORGE T. DEXTER 


Second Vice-President 





NEW YORK, N. Y. 



































